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N Thirteen Years, the Missouri 
State Life has grown from One 
Hundred Million Dollars of insur- 
ance in force to over One Billion 
Two Hundred Million ... It took 
twenty-four years to reach the first 
hundred million... The Company 
to date in 1929 is 35% ahead of its 
paid-for production over the same 
period last year! 


Admitted Assets Over 


$131,000,000.00 


Insurance in Force Over 


HILLSMAN TAYLOR, President $1,220,000,000.00 
St. Louis, Missouri 



























HERE is the man who is not made happy at the 

thought that after he has gone on, his loved 
ones will still receive gifts from him on birthdays, at 
Christmas or on any anniversary! It is taken for 
granted that every man can and will provide insur- 
ance protection for his family but the Remembrance 
Policy, this new policy which allows special remem- 
brance of special days, makes an immediate appeal 
to the imagination. Everybody isa prospect for this 
policy that permits devotion and sentiment to find 
expression through all the years. 


At the Christmas season, particularly, the Remem- 
brance Policy needs only to be presented to warm- 
hearted clients. A Remembrance Policy can be sold 


The Remembrance Pokey makes Inter- 
Southern Salesmen Santa Clauss 
partners.. and doubles their Gusiness 


in addition to practically every other policy sold at 
this season. Too, many salesmen who specialized 
in this new policy during the month preceding 
Christmas last year found that not only was the 
Remembrance Policy easy to sell but that it served 
as the introductory sale to lead to larger and more 


_substantial business. 


Inter-Southern salesmen enliven their business and 
broaden their field by offering many at- 
tractively unusual policies, as well as 
policies of the more conventional types. 
Any insurance man who is interested in 
selling these popular policies at generous 
commissions is invited to write to the 
Inter-Southern. 





INTER-SOUTHERN LIFE INSURANCE CO. 


CAREY G. ARNETT, President 


Insurance In Force Over One Hundred and Sixty Million Dollars 


HOME OFFICES, LOUISVILLE, KY. 
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November 
Was 
Designated 


“Grant 
Month’’ 


for the 
B. 


Honoring President Grant 


So as to properly honor President Grant in 
his birth month—B. M. A. salesmen were 
asked to exert special effort to report the 
greatest volume of business in November 
that had ever been produced in a single 
month, 


A New Record 


As evidence of their affectionate regard for 
President Grant—the field force responded 
with 27,942 points combined Life-Accident 
and Health Insurance, including $5,241 ,300.00 
of Life business. 


This represents a gain of nearly one-half mil- 
lion life business over last November, which 
up to that time was the greatest month in our 
experience. 





me 








W T GRANT 





A New 
One Month’s 
Record 
of 
Production 
Was 
Established 


New Individual Records 


A new national record of individual produc- 
tion was established by W. G. Mitchell of 
California, with 816 points to his credit for 
November — including $180,000.00 of life 
insurance. 


New State Records 


In addition to Mr. Mitchell's record in Cali- 
fornia—the following new state records were 
established: 

Indiana by R. G. Wornom 

South Dakota by W. C. Rhodes 

North Dakota by M. L. Gable 

West Virginia by C. A. Davis 
The response on the part of the field force dem- 
onstrates the harmonious relations between 
Home Office and field force, and the affec- 
tionate regard the men have for their friend 
—President Grant. 


This record in November encourages us to establish new objectives and new aims in our endeavor to maintain our 
record of—the greatest amount of Life Insurance, and the greatest amount of Accident and Health insurance in force 


of any Stock Company of our age. 


BUSINESS MEN’S ASSURANCE COMPANY 


W. T. GRANT, President 


KANSAS CITY, MO. 


More than $20,000,000.00 in Benefits Paid Since Organization 


More than $80,000,000.00 of Life Insurance in Force Since 1920 
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The market crash 
reveals our opportunities 


D URING the recent celebration of our $100,000,000,000 mark 
of life insurance in force, it was conservatively estimated that 
our second hundred billion would be created in the next ten 
years —an eighth of the time required to create the first 
hundred billion. § Now the pitiless unravelling of the stock 
market has come along to provide a still further impetus to the 
public’s appreciation of the value of life insurance. It reveals 
the fallacy of unsound stock speculation as a route to finan- 
cial success. It makes plain to people that the life insurance 
route is a far more certain one, a far more comfortable one, 
and in most cases a far quicker one. It gives a clear view of 
some of the reasons why life insurance as an investment stands 
supreme. § Never has the public been more receptive to life 
insurance than now. Never have sales opportunities in it been 
greater. To the one who seeks a career offering generous 
remuneration, the satisfaction of constructive public service, 
and a convincing promise of growth, no profession today offers 
more. It is a business that warrants the thoughtful considera- 


tion of ambitious men and women. 


fEtna Life Insurance Company 


Hartford Connecticut 
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Whatley Hits 
Twisting Evil 





Asks Aid of Companies in Stamp- 
ing Out Pernicous and De- 
structive Practice 





WOULD RAISE STANDARD 


National President of Life Underwriters 
Before Association of 
Life Presidents 


Speaks 





S. T. Whatley of Ohicago, president 
National Association of Life Under- 
writers, in his talk before the Life Pres- 
idents Association boldly attacked 
“twisting” and called on companies to 
stamp out the practice. He said: 

“In your relations with one another 
you put the institution of life insurance 
above the individual company and you 
view your problems in that light. The 
old of short-sighted, cut-throat 
competition as between companies, is 
a thing of the past. But such is not yet 


the condition in the field as between 
individual underwriters, and we may as 
well face the conditions as they exist 
and prepare to correct them. The asso- 
ciation which I represent is fighting to 
establish between underwriters that 
same fine spirit of helpful cooperation 
existing between the companies. 

Will Attract Better Men 


day 


“Then our association is, after all, a 
continuation or an extension of your 
own. It stands for only those construc- 
tve principles for which you stand, and 
with your aid will in time eliminate de- 
structive practices and raise the stand- 
ards of life underwriting to a new level. 
What will this accomplish for you? It 
will attract to the field of life under- 
Writing an even higher type of man, 
who in turn will present life insurance 
to the public in a broader and more in- 
telligent manner. The recruiting of high 
class men will be made easier. Through 
such an agency force you will secure a 
better selection of risks and the business 
having been more intelligently sold, will 
Persist on your books for a longer time. 

Piacing Twisted Business 


“While speaking of the persistence of 


business permit me to touch on a topic 
which is of vital importance to you, to 
your companies, and to our association. 


It is, indeed, our common problem. I 
refer to the evil of twisting. We be- 
lieve that our association has, within 
its ranks, reduced this evil to a mini- 
mum, but there are still many large life 
underwriters who are not members of 
our association and hence not answer- 
able to its discipline, but who are appar- 


® ntly finding no trouble in placing their 


twisted business with managers and 

~ agents of many of your compa- 
‘Ss Tepresented here today. 

e believe that with your aid this 


evil can be definitely stamped out. 











Life Presidents 
Present Members’ 
Monthly Figures 











The new paid-for life insurance, ex- 
clusive of revivals, increases and divi- 
dend additions, written by the 44 mem- 
bers of the Association of Life Insur- 
ance Presidents in the first 11 months 
of 1928 and 1929 are given below: 












Ordinary 

1929 
over 
1928 

Morth 1928 1929 % 
Jan...$ 580,462,000 $ 659,843,000 13.7 
"eb... 655,406,000 683,542,000 4.3 
Mar.. 781,122,000 830,244,000 6.3 
Apr... 710,435,000 793,786,000 11.7 
May.. 757,879,000 801,698,000 5.8 
June.. 755,699,000 750,228,000 —.7 
July.. 660,062,000 722,451,000 9.5 
Aug... 626,594,000 698,196,000 11.4 
Sept.. 534,112,000 608,870,000 14.0 
Oot... 659,844,000 707,478,000 7.2 
Nov... 667,633,000 704,316,000 5.5 
$ 7,389,248,000 $ 7,960,652,000 7.7 

Group 
Jan.. .$ 46,841,000 $ 98,637,000 110.6 
Feb... 91,505,000 58,607,000 —36.0 
Mar 57,986,000 64,813,000 11.8 
Apr 62,007,000 72,238,000 16.5 
May 205,195,000 109,827,000 —46.5 
June... 113,711,000 106,589,000 —6.3 
July 74,196,000 147,658,000 $9.0 
Aug 56,926,000 99,773,000 75.3 
Sept 277,943,000 75,151,000 —73.0 
Oct 72,119,000 105,393,000 46.1 
Nov 53,569,000 86,165,000 60.8 
$ 1,111,998,000 $ 1,024,851,000 —7.8 
Total Insurance 

Jan...$ 863,606,000 $ 1,024,478,000 18.6 
Feb. 968,860,000 972,928,000 4 
Mar 1,112,659,000 1,1 5.1 
Apr 1,032,404,000 1,122,303,000 8.7 
May 1,179,470,000 1,152,026,000 —2.3 
June 1,084,292,000 1,098,983,000 1.4 
July 928,900,000 1,093,789,000 17.8 
Aug 876,885,000 1,017,113,000 16.0 
Sept 1,011,004,000 905,027,000 —10.5 
Oct 965,493,000 1,053,360,000 9.1 
Nov 924,150,000 1,039,727,000 12.5 





+ 


$10,947,723,000 $11,649,615,000 6. 











First, we ask your aid in the matter of 
securing more effective legislation, in 
those states where such legislation does 
not now exist. And, secondly, we ask 
you to make it known to your general 
agents and managers and to your rep- 
resentatives throughout the country, 
that you will not under any conditions 
countenance such practices. 
(CONTINUED ON NEXT PAGE) 





Auto Fatalities Are 
Highest in History 





The automobile fatalities in the 
first ten months in 1929 were the 
highest ever recorded among Met- 
ropolitan industrial policyholders, 
the death rate being 19.5 per 
100,000. This is an increase of 
nearly 11 percent over last year. 
The United States census bureau 
shows that in 78 cities more auto- 
mobile fatalities (840) occurred 
during the four weeks ending Nov. 
2 than during any similar period 
since the bureau began to collect 
such data. The closest approach 
to this figure was 771 for the four 
weeks’ period ended Dec. 29, 1928. 














Life Presidents Report 
Record for 11 Months 


NEW YORK, Dec. 19.—New life insurance production in November was 12.5 
percent greater this year than in November of 1928. The October increase was 
9.1 percent. The November record brought the cumulative increase for the first 
11 months up to 6.4 percent, from 5.8 percent for the first 10 months. These re- 
sults are shown by a compilation forwarded by the Association of Life Insurance 
Presidents to the United States department of commerce for publication. The 
report combines the records of new life insurance production, exclusive of revivals, 
increases and dividend addition, of forty-four member companies, having 82 per- 
cent of the total insurance in all United States legal reserve companies. 

For November, ordinary insurance amounted to $704,316,000 against $667,- 


633,000 for November in 1928, an in- 
crease of 5.5 percent. Industrial totaled 
$249,246,000 in 1929 against $202,948,- 


000 in 1928, an increase of 22.8 percent. 
Group was $86,165,000 against $53,569,- 
000 in 1928, a gain of 60.8 percent. The 
aggregate of all classes amounted to 
$1,039,727,000 compared with $924,150,- 
000 in 1928, a gain of 12.5 percent. 

For the 11 months’ period, new ordi- 
nary insurance amounted to $7,960,652,- 


| 
| 





000 this year against $7,389,248,000 last 
year, a gain of 7.7 percent. Industrial 
was $2,664,112,000 in 1929 against $2,- 
446,477,000 in 1928, a gain of 8.9 per- 
cent. Group was $1,024,851,000 against 
$1,111,998,000, a decrease of 7.8 percent. 
The total new life insurance during the 
first eleven months of 1929 amounted to 
$11,649,615,000, compared with $10,947,- 
723,000 during the same period of 1928, 
an increase of 6.4 percent. 














New Agency Head for 
Detroit Life Appointed 


DETROIT, Dec. 19.—The Detroit 
Life of Detroit announces the appoint- 
ment of Alford V. Gustafson, former 
chairman of the agency committee of 
the American Central Life of Indianap- 


olis, as superintendent of agencies. He 
will succeed D. G. Neuber, who has 
resigned. 

Mr. Gustafson was division sales 


manager for the Torrington Company 
of. Torrington, ‘Conn., in charge of In- 
diana, Michigan and Kentucky, before 
joining the American ‘Central in 1923. 
He has been engaged in agency field 
work for that company during the six 
years he was on the staff. 


New Has $77,000,000 in Force 


The new superintendent of agencies 
is busily engaged with other Detroit 
Life officials in shaping up a compre- 
hensive agency for 1930. The company 
has $77,000,000 now in force and is writ- 
ing business in Michigan, Louisiana, 
Mississippi, Missouri, Arkansas, Illinois 
and Ohio at the present time. Prior to 
March, 1929, when the Detroit Life be- 
came a unit of the Insurance Securities 
Co. group of companies, business was 
confined entirely to the home state. 


Large Dividend Accumulation 


Over $54,000,000 in accumulated divi- 
dends is left on deposit with the New 
York Life, the company announces. The 
company gives an interesting illustra- 
tion of the growth of this idea among 
policyholders in recent years. In 1923 
the percentage of applicants who elected 
to leave dividends on deposit was 47 
percent. In 1926 this figure had risen 
to 80 percent. 


Travelers Dividend 


The Travelers has declared an extra 
dividend of 2 percent in addition to its 
regular quarterly dividend of 4 percent, 
it was announced this week. 





Sets Group Sales Record 
Since Stock Market Crash 


In spite of the crash of the market, 
Elmer G. Leterman, vice president of 
Stebbins, Leterman & Gates, of New 
York, noted as a writer of big policies, 
has recently closed five large group 
life cases totaling more than $1,000,000, 
breaking his own record in that field. 

Mr. Leterman says: “Since the mar- 
ket crashed and during these months 
of recovering, I have worked more tire- 
lessly than ever to secure group as well 
as personal insurance. I find big busi 
ness men are ready to be sold if prop- 
erly approached and especially if the 
earning capacity of their companies has 
not been affected. 

“President Hoover has asked each and 
every one of us to do our bit to safe- 
guard the business welfare of our coun- 
try and surely insurance is one of the 
best ways of providing protection for 
the individual and those dependent upon 
him and to stimulate industry and trade. 
The insured man or woman feels a con- 
fidence in himself and is the better 
worker for this confidence. Business 
men of vision feel this strongly.” 





Write 66 Million on 
Equitable Loyalty Day 


A total of $57,000,000 ordinary 
insurance was written by the field 
force of The Equitable Life of 
New York on “Loyalty Day” and 
in addition $9,250,000 of group 
life insurance was placed, mak- 
ing a grand total of $66,250,000. 

The objective of “Loyalty Day” 
each year is for every agent to 
write at least one application 
within 24 hours after notification 
of the appointed day, the date of 
which is kept secret and is re- 
leased simultaneously to all agen- 
cies by telegraph the day before. 
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Some Pleasantries Noted > 
in Introducing Speakers 





John R. Hardin, president of the Mu- 
tual Benefit Life, who acted as chairman 
at the annual meeting of the Association 
of Life Insurance Presidents, was par- 
ticularly versatile, witty and scintillant 
in his introductions of speakers and in 
his passing comment during the pro- 
ceedings. Manager George T. Wight 
in introducing Mr. Hardin said that all 
the previous chairmen had some out- 
standing individual characteristic which 
particularly qualified them for the chair- 
manship. He had difficulty in ascer- 
taining the qualifications of Mr. Hardin 
for the position of chairman until he 
found that in the early part of his pro- 
fessional life in Newark, N. J., he served 
as alderman for two years. Mr. Hardin 
referred to the Life Presidents Associa- 
tion as a headless body because it has 
no president. The chairman is selected 
to preside at one meeting and that ends 
his presiding career. There was much 
merriment from that time on by nu- 
merous references to Mr. Hardin as the 
“irregular chairman.” 


Captain of Industry Introduced 


In referring to Irenee du Pont, vice 
president of the board of the E. I. du 
Pont de Nemours Company, Mr. Har- 
din said that he is a captain of industry 
of hereditary right, being the seventh 
of his name to head a great industrial 
organization since its foundation in 1802, 
Mr. du Pont was the first speaker on 
the program. 

The chairman in presenting President 
Ecker of the Metropolitan Life called 
attention to the fact that he started as 
mail clerk in his company. He referred 
to his numerous activities, saying he 
was a director in 13 banks and railroads, 
manager in 14 charitable, educational, 
literary and civic organizations. The 
chairman elicited much laughter when 
he said that Mr. Ecker was a member 
of 12 clubs, six of which have golf links 
appended to them. 

Stock and Mutual Companies 


Mr. du Pont in his address had re- 
ferred to what seemed to him a weak- 
ness in some companies so far as profit 
earning was concerned in that they did 
not have the spur of owner management 
they were mutual. He felt that 
where the direct management had a 
selfish interest in the profits, there 
would be a greater impetus to efficiency 
and a more earnest effort to earn 
greater profits. Mr. Ecker in comment- 
ing upon Mr. du Pont’s address, said it 
was an expression from an entire out- 
sider of some of the obligations of a 
life insurance business. “Perhaps we 
should apologize for representing a mu- 
tual instead of a stock company to so 
large an extent,” adtled Mr. Ecker. Mr. 
du Pont had called attention to some 
of the accomplishments of his organi- 
zation through research in cutting down 
the accident hazard and reducing the 
illness disability ratio. He felt that the 
life companies might do a great work in 
this respect by scientific research. Mr. 
Ecker stated that many of the things 
that Mr. du Pont strongly advocated 
had had the attention of the life compa- 
nies and had been carried on to the 
point not only of research but of dem- 
onstration. He said the life companies 
are not unmindful of the importance of 
carrying on research work. He en- 
dorsed the recommendation of Mr. du 
Pont that it should be carried on more 
extensively and with more demonstra- 
tions in the future. 


Sealed the Sacred Mountain 


as 


In referring to President George I. 
Cochran of the Pacific Mutual Life, 
Chairman Hardin called attention to the 
fact that the speaker was a native Cana- 
dian and was admitted to the bar in 


| 








Canada. His father was a missionary 
in Japan and Mr. Cochran was partly 
educated in that country. While there 
he was the first white boy to scale the 
sacred mountain, Fujivama. Mr. Coch- 
ran is a regent of the University of 
California and a trustee of the Univer- 
sity of Southern California. Chairman 
Hardin stated that Mr. Cochran had a 
philosophic bent of mind. Mr. Cochran, 
who was a trifle hoarse, brought out 
considerable laughter when he said that 
the “New York climate is not as soft as 
the home climate of Los Angeles.” 


Notable Canadian Speaker 


Those who have listened to Canadian 
speakers in the past and especially those 
who held public office have been im- 
pressed with their culture, wide read- 
ing, studious habits and comprehensive 
knowledge. Sir Thomas White, vice 
president of the Canadian Bank of Com- 
merce of Toronto, who spoke this year. 
was formerly a member of the house of 
commons and for many years was min- 
f Canada. He is 


ister of finance in 
trained in the law. There were two 
speakers who largely left their notes 


and only read a portion of their papers, 
Sir Thomas and Dr. Max Mason. They 
afforded a relief and because‘ of their 
facility in making public addresses with- 
out reading their papers, they left a very 
vivid impression. 

It seems that 15 years ago while hap- 
pening to be in New York, Sir Thomas 
was prevailed upon to address the life 
presidents at their meeting. Sir Thomas 
in referring to that occasion said that 
he was hurried over in a taxi by Presi- 


dent T. B. Macaulay of the Sun Life 
and other Canadians. One feature ot 
that particular address that remained 


with him was his advice to play more, 
sleep more and eat less. On his return 
to Canada after his former address he 
said that he received a very warm letter 
from President Haley Fiske of the Met- 
ropolitan Life, which he said repre- 
sented “the perfect flower of interna- 
tional courtesy.” 


Relative to Col. Bogey 
When Mr. Hardin introduced Insur- 
arce Commissioner P. Dunham of 


Connecticut he said that he is a golfer 
of quality and a “near rival, although 
not a relative of Colonel Bogey, An- 
cestor of Par and Lord High Protector 
of Eagles and Birdies.” In introducing 
President Austin of the Equitable Trust 
Company, he said that he was formerly 
trainmaster in a great railroad terminal. 
He started banking in the role of new 
business solicitor. 

In speaking of Dr. Max Mason, who 
was recently elected president of Rocke- 
feller Foundation, he said that in his 
college days he annexed both the var- 
sity letter “W” in track athletics and 
Phi Beta Kappa on account of scholar- 
ship distinction. Chairman Hardin said 
that this forms a “combination of the 
alphabets of Wisconsin and Greece alto- 


gether unusual.” As an officer in the 
navy Dr. Mason invented a submarine 
detector. 


Dougherty Attends Conventions 


After attending the state convention 
at Fort Smith, Ark., of the Guaranty 
Life of Davenport, L. J. Dougherty, 
vice-president and general manager, 
went on to St. Louis for another con- 
vention. 

The Arkansas convention was the 
first held since the company entered 
that state early this year. Walter L. 


Fuqua, state manager, was in charge. 
This was Mr. Dougherty’s first visit to 
Fort Smith, where Mr. Fuqua has his 
headquarters. 





Gets Boston Post 











KANE 
General 
Johnson & Higgins Life Department 


MATTHEW F. 


Manager New Boston Agency 








Fourteen States Have 
Approved New Clause 


Fourteen states have issued formal 
rulings approving the new _ disability 
provision adopted at the Toronto meet- 
ing of the National Convention of In- 
surance Commissioners according to the 
American Life Convention. In the fol- 
lowing states the provision will take ef- 
fect on July 1, 1930: Arkansas (earlier 
it desired), Delaware (provisions man- 
datory), Massachusetts, Michigan, Mis- 
sissippi, Missouri, New Hampshire, 
New York, North Carolina, Ohio, Penn- 
sylvania, Vermont, Virginia and West 
Virginia (earlier if desired). In Ten- 
nessee the provision will be effective 
April 1, 1930, although an extension of 
time may be granted. 

Commissioners in a number of states 
in which the rulings have not been 
made, question the legal authority of 
the insurance department to issue such 
a ruling. A number of commissions 
that have not issued formal rulings on 
the question have indicated they would 
approve the policy form containing the 
new provisions when submitted by the 
companies. In Illinois, although a rul- 
ing has not been issued, the department 
has definitely decided to enforce the 
provision effective July 1, 1930. In 
Montana, no objection will be made to 
the use of the new provision by the 
companies, but more liberal provisions 
favoring the assured such used at 
present will also be approved. 


Whatley Hits Twisting at 
Life Presidents’ Meeting 


(CONT'D FROM PRECEDING PAGE) 


as 


“We do not believe that it is neces- 
sary to call your attention to the fact 
that this constitutes ome of the greatest 
leaks in the life insurance business today; 
that it is disruptine to a very great ex- 
tent the morale of the serious-minded 
underwriters of the country; and that 
it is striking a vicious blow at the re- 
serves of the legal reserve life compa- 
nies of America. With 2,000 leading life 


underwriters of America backing you 
in this movement, vou can put an end 
to it.” 


Valuation of Securities 
The committee on valuation of securi- 
ties representing the National Conven- 
tion of Insurance Commissioners has 
decided that the valuations for annual 
statement purposes will be made as to 





market values Dec. 31, 1929. 





Johnson & Higgins Opens 
General Agency in Boston 


KANE APPOINTED MANAGER 


Life Department Under Gerald A, 
Eubank Experiences Great Growth 
in Last Two Years 


Gerald A. Eubank, manager of t¢! 
life department of Johnson & Higgins, 
announces the opening of a Boston gen- 
eral agency, to be managed by Matthew 
F. Kane, now assistant manager in the 
New York office, assisted by Miss Lilla 
G. Taylor, now with the Aetna Life in 
Boston. The new office, to be at 3! 
Milk street, will be a general agency for 
the Prudential and the Home Life oj 
New York, as are all the Johnson & 
Higgins offices. It will operate inde- 
pendent of all other offices, handling 
only brokerage business and not devel 
oping a full time staff or encroaching i: 
any way on the regular general agencies 


1¢ 


of Boston. 
Fifth Branch Established 
This is the fifth branch office to be 


epened by the Johnson & Higgins lif 
department since its start just two years 
ago. There are now branches operating 
in New York, Chicago, Philadelphia 
Baltimore and Boston, and the 1930 
plans of the organization call for further 
expansion into at least two new sec- 
tions. In 1930 the Pacific Coast will 
be entered, with a branch at San Fran- 
cisco, and Michigan territory will be 
entered, with a branch at Detroit. 

This is a highly successful life de- 
partment, writing a huge total and 
standing well to the top among general 
agencies of this country, though it de- 
pends entirely on brokerage develop- 
ment, 


Department Has High Standing 


The extent to which Mr. Eubank and 
his organization have accomplished this 
is shown by his standing with the tw 
companies represented in his offices 
Thus far for 1929, Johnson & Higgins 
has held second place among all ord 
nary agencies of the Prudential and for 
the last four months has led the entire 
field. The organization stands seventh 
for the year in the Home Life. 

Mr. Kane has been under Mr. Eubank 


in New York, in charge of brokerage 
since the establishment of the life de- 
partment. He is one of the outstanding 


brokerage men and has handled mil 
lions of dollars of business for New 
York brokers, as well as writing a larg 
volume of personal business. 
Kane Had Long Experience 

He began his insurance work with th 
Phoenix Mutual in Hartford, and sine 
then has been with the Western Unio 
Life of Spokane, the Travelers in Port 
land, Ore., and Hartford, the Lincol! 
National in Fort Wayne, Ind., and the 


Aetna Life in New York. Hs was as 
sistant to Mr. Eubank in the old Hart 
& Eubank agency of the latter con 
pany. 


Miss Taylor has had many years’ ¢* 
perience in life insurance. She starte 
as cashier of the New York Life # 
Lowell, Mass., transferring to the Bos 
ton agency as cashier in 1904. In 190 
she joined the Boston office of the 
Life, where she has remained 
present time. 

For 14 years she was cashier and fot 
10 years she has been a brokerage supe" 
visor, so that she is thoroughly familia 
with brokerage business. 


the 


Holden New York Life Director 


Hale Holden, chairman of the exec! 
tive committee of the Southern Pacitt 
Company, has been elected a director © 
the New York Life to succeed the lat B 
Judge Hiram R. Steele, internation? BF 
lawyer, who was a director of the com 3 
pany for more than 37 years. e 
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Great Battle on 
Against Disease 


H. W. .Cook Points 
Some Trends of the 


Dr. Out 


Times 
AUTOMOBILE BIG FACTOR 


Degenerative Maladies Are Causing an 
Increased Mortality Ratio in Spite 
of Advances in Medicine 


Dr. Henry Wireman Cook, medical 
director of the Northwestern National 
Life, was the first speaker at the Life 
Presidents meeting Friday. His ad- 
dress attracted wide attention because of 
his comment on some of the mortality 
tend ncies of the day. Dr. Cook was 
introduced by Chairman J. R. Hardin 
as an expert on blood pressure. He 
served as president of the Life Office 
Management Association. Mr. Hardin 


drew much laughter in his introduction 
of Dr. Cook by saying: 

“In 1902 he invented an early form 
of the sphygmomanometer, sometimes 
called for short a sphygmometer and 
otherwise known as a sphygmoscope or 
a sphygmograph, used for making 
sphygmograms and recording the emo- 
tions of the sphygmus. As you must 
see, he was a deep student of sphyg- 
mology. I am told that he contemplates 
hooking up every sphygmus with the 
Bell Telephone system by a simple in- 
strument known as a sphygmophone, so 
that medical examinations can be com- 
pleted over any long-distance circuit.” 


Greater Mortality Recorded 


Dr. Cook stated that this year will re- 
cord some 49,000 more deaths than the 
year previous. The deaths this year 
will approximate 1,494,000. The com- 
bined experience of the life companies 
indicates that the death ratio among 
policyholders increased from 822 per 
100,000 in 1928 to 840.7 this year. The 
increase in death from influenza more 
than accounts for the year’s increase in 
general death rate. The death rate from 
this disease rose from 17.4 to 37 this 
year. The control of influenza and 
Pneumonia remains one of the most se- 
nous unsolved problems of modern 
medicine. 


Deaths from Automobile Accidents 


Dr. Cook called attention to the in- 
crease in mortality from automobile ac- 
 cidents, it being 20.5 per 100,000 this 
year in comparison with 17.7 last year. 
This year there will probably be 30,000 
| automobile deaths. The total number 
» ot American soldiers killed in the great 
War was 37,568. Other accidental 
causes show 41.2 deaths per 100,000 pol- 
ityholders, double the deaths from auto- 
mobile accidents. Dr. Cook said there 
are encouraging indications in the fight 
against communicable diseases except 
influenza and pneumonia. 
the degenerative diseases of adult 
life show a steadily mounting death 
fate. Heart disease is responsible for 
| 16 percent of the deaths from all causes 
and shows an upward trend for years. 
) Cancer has also shown an advancing 
tate. Ulcer of the stomach, appendi- 
citis and diseases of the gall bladder 
Cause an increased mortality. 


Causes for the Increased Mortality 


| Dr. Cook attributed the increase in 
| Mortality to some of the factors in 
) Modern living. He said that heredity 
» 'S undoubtedly the chief factor in lon- 
Sevity, virility and mental ability. High 











| Snapshots Taken in Lobby of 
Hotel Astor Convention Week 

















President Dunham of the Commis- 
sioners Convention at one of the meet- 
ings said that H. O. Fishback of 
Washington State is the oldest com- 
missioner in point of service. S. A. 
Olsness of North Dakota is next. P. 
H. Wilbour of Rhode Island is next. 
These are followed by G. P. Porter, 
Montana; Jackson Cochrane, Colorado; 
A. S. Caldwell, Tennessee; R. C. Clark, 
Vermont; W. D. Spencer, Maine; John 
E. Sullivan, New Hampshire, and H. 
P. Dunham, Connecticut. 

* x 

There were a number of men who oc- 

cupied the first few rows at the presi- 


dents’ meeting. The most conspicuous 
were Presidents D. P. Kingsley, New 
York Life; F. H. Ecker, Metropolitan 


Life, and T. B. Macaulay, Sun Life; Sec- 
retary William Alexander, Equitable life 
of New York; Vice-President Robert 
Lynn Cox, Metropolitan Life; President 
W. lL. Crocker, John Hancock Mutual; 
President A. A. Welch, Phoenix Mutual; 
President Isaac Miller Hamilton, Federal 
Life; Vice-President John K. Gore, Pru- 


dential; Vice-President E. E. Rhodes, 
Mutual Benefit Life. 

* * * 
President Alfred MacArthur of the 


Central Life of Chicago attended his first 
presidents‘ meeting. In the lobby one 
day a luncheon was given for the presi- 
dent-elect of Mexico, Pasqual Ortiz 
Rubio. Mr. MacArthur was hobnobbing 
with the Mexican dignitary. 

*x* * * 

Many of the speakers as soon as they 
began reading their papers pulled from 
their pockets large black rimmed spec- 
tacles which gave them an imposing ap- 
pearance. 

: = & 

The brothers Nollen of Des Moines can 

always be counted on to be at the presi- 


dents’ meeting—H. S., president of the 
Equitable Life, and G. S., president of 
the Bankers Life. 


x * * 

James A. Beha, former New York su- 
perintendent and now one of the officials 
of the International Germanic Trust 
Company of New York, attended the 
meeting. 

* * * 

John Appleton, secretary of the Cana- 
dian Life Officers Association, was one 
of the interested spectators. 

x * * 

Miss Elizabeth C. Stevens of the Life 
Insurance Sales Research Bureau at- 
tended the meeting. 

*x* * * 
visitors were A. Sherman 
Christianson, insurance secretary of the 
division of commercial laws, Depart- 
ment of Commerce at Washington; Earl 
D. Church, United States commissioner 


Among the 





Agents Appreciate 
Subscriptions for 
Christmas Gifts 











At Christmas time a subscription to THE 
NATIONAL UNDERWRITER looms up as an 
ideal gift for a general agent to give his 
best producers. The recipients will be 
reminded of the general agent’s thought- 
fulness every week throughout the com- 
ing year. 

One copy of THe NATIONAL UNDER- 
WRITER is not enough for a life insurance 
office. Every agent should have a per- 
sonal copy so that he can take it home 
with him and read and study the in- 
structive articles it contains. By hav- 
ing a personal copy an agent can clip 
methods, statistics, quotations and court 
decisions for his personal scrap book. 
A handy blank is enclosed in this is- 
sue for general agents to fill in the 
names of the agents to whom they 
would like to give a subscription to 
THE NATIONAL UNDERWRITER for the com- 
pany year. A handsome gift card will 
be sent to all new subscribers with the 
name of the general agent giving the 





(CONTINUED ON PAGE 22) 





subscription upon it. 


—- 


{ of pensions; and T. F. Cunneen, mana- 
ger of the insurance department of the 
United States Chamber of Commerce. 

* * * 

R. B. Cousins, Jr., of Beaumont, Tex., 
president of the San Jacinto Life, who 
was formerly Texas insurance commis- 
sioner, attended for the first time a 
presidents’ meeting as a company execu- 
tive. 

oe @ & 

One of the interested visitors was 
Eleanor Fair, reference librarian of the 
Metropolitan Life. E. M. Flagg, another 
reference librarian of the company, was 
also present. 

* * x 

G. D. Finlayson of Ottawa, superin- 
tendent of insurance of the Dominion of 
Canada, registered at the meeting. 

* * 

A father and daughter present were 
President Isaac Miller Hamilton of the 
Federal Life of Chicago and his daughter, 
Miriam Celia Hamilton, a young girl who 
is director of the company, but who is 
attending college in the east. Miss 
Hamilton spent several days with her 
father in New York. 

* * * 

Grace P. Hutchinson of the reference 
department of the Life Insurance Sales 
Research Bureau attended the meeting. 

* * * 

There were more insurance commis- 

sioners stayed over for the meeting than 


ever before. They evidently were at- 
tracted by the program. 
“i a 


Some fraternalists registered, the most 
important being Mrs. Mary E. La Rocca, 
president of the Woodmen Circle of 
Omaha, and John J. Lentz, president 
American Insurance Union Colum- 
bus, O. 


of 


* * * 

There were two pairs of fathers and 
sons, Arthur E. Childs, president of the 
Columbian National Life, and his son, 
P. M. Childs, first assistant secretary, 
and Emmet C. May, president of the 
Peoria Life, and his son Walter E. May, 
vice-president. 

x* * * 

William BroSmith, vice-president of the 
Travelers, is one of the familiar conven- 
tion men. Mr. BroSmith wears his years 
well and is regarded as one of the emi- 
nent men among the executives. 


Insurance Commissioners M. A. Freedy 
of Wisconsin and Clarence C. Wysong of 
Indiana were early comers in the Astor 
lobby. 

x * * 
the towering insurance 
commissioner of Texas, is one of the 
prominent Democrats of his state. He 
stumped the state for Alfred E. Smith for 
president. Mr. Tarver is eminent in 
Methodist church circles in his state. He 
is regarded as a coming candidate for 
governor. He has a wide acquaintance 
throughout Texas 

x * * 

R. M. Clark, who handles the insurance 
department for the “United States Daily” 
at Washington, was present during the 
entire week. Mr. Clark was formerly 
connected with the United States Cham- 
ber of Commerce insurance department. 

*x* * * 

Deputy Commissioner Lewis A. 
of the Georgia department was present 
at this meeting. This is the first time 
the Georgia department has been repre- 
sented at the commissioners’ meeting for 


W. A. Tarver, 


Trons 


many years. Mr. Irons formed many 
valuable contacts on this visit. 
x * * 


T. J. Houston, well known Chicago ad- 
juster and former Tllinois insurance su- 
perintendent, was in New York mingling 
with old time friends. 

x *x * 

T. Leighton Foster, insurance commis- 
sioner of Ontario, during the last five 
years has been very faithful in his at- 
tendance at insurance commissioners’ 
meetings on this side of the line. Mr. 
Foster was one of the official hosts at 
the annual meeting in Toronto and has 
endeared himself to those who attend 
the meetings of the United States com- 
missioners. At the farewell ceremony for 
Colonel Button, the retiring secretary of 
the National Convention of Insurance 
Commissioners, Mr. Foster said that he 
had been complimented by beine called 





(CONTINUED ON PAGE 22) 


High Spots in 
Big Gathering 


Some of the Features at the 


Meeting of the Life 
Presidents 


NOTABLE MEN SPEAKERS 


President John Grier Hibben of Prince- 
ton University Made Strong Plea 
for World Peace 


E. D. Duffield, president of the Pru- 
dential, in his address before the Life 
Presidents Association presented some 
Statistics gathered by his company 
which indicate the life insurance habits 
of policyholders the middle class. 
He said that figures alone do not tell 
the complete life 
There are that bring out 
what life insurance money will do. He 
took representative claims of policyhold- 
ers carrying a minimum of $5,000 and 
maximum of $40,000 and compared re- 
sults. Chairman J. R. Hardin of the 
Life Presidents Asgociation in referring 
to Mr. Duffield spoke of his public office 
record as a member of the New Jersey 
legislature, assistant attorney general of 
that state and an official of his home 
town. He brought out the fact that he 
is the son of an old time, beloved pro- 
fessor of Princeton, Dr. J. T. Duffield. 


Courage in Facing Difficulties 


of 


story of insurance. 


other facts 


Chairman Hardin stated that Mr. 
Duffield has the courage to face any 
difficulties. He was on a committee of 
the general assembly of the Presbyte- 
rian Church to persuade modernism and 
fundamentalism. into happy harmony. 
Furthermore, he said that Mr. Duffield 
endeavored to assist in determining 
whether “Lily Whites” or “Jim Crows” 
from southern states should be seated 
in Republican national conventions. Mr. 


Duffield is a life trustee of Princeton 
University. 

It was a coincidence that Dr. John 
G. Hibben, president of Princeton, 


should follow Mr. Duffield on the pro- 
(CONTINUED ON PAGE 14) 





Presidents’ Speaker Died 
Early the Next Morning 


Those who attended the meet- 
ing of the Life Presidents Asso- 
ciation in New York City last 
Thursday afternoon and heard 
President Chellis A. Austin of the 
Equitable Trust Company give his 
address were shocked before the 
noon session the next day had 
ended to learn that he had sud- 
denly died Friday morning at his 
home in Montclair, N. J. Mr. 
Austin was formerly president of 
the Seaboard National Bank, 
which merged with the Equitable 
Trust Company last September, 
becoming president of the com- 
bined institution, whose resources 
are placed at $860,000,000. Mr. 
Austin was a director of the Pru- 
dential and the Bankers & Ship- 
i At the beginning of 

afternoon session 
Chairman John R. Hardin referred 
feelingly to Mr. Austin’s sudden 
death and all arose in silent trib- 
ute to his memory. The resolu- 
tions committee presented an ex- 
pression of esteem and sorrow. 
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New York Life Increases 
Its Disability Rates 





REDUCE WOMEN’S’ BENEFITS 


Go Into Effect Jan. 1—Use Present 
Form Until Next May or 
June 


oa 


NEW YORK, Déc. 19.—Another of 
the big companies thas completed ar- 
rangements for revision of its program 
on disability wnderwriting, the New 
York Life having announced this week 
the ‘basis for future operations in this 
field, along the same lines as announced 
by the Mutual Life last week. The com- 
pany will adopt a schedule patterned 
after the one recently worked out by 
Arthur Hunter, vice-president and ac- 
tuary, in proof of the 1925 investigation 
of all companies, when disability rates 
were first found deplorably low. The 
New York Life will increase its dis- 
ability rates about 50 per cent, us.ng 
the present forms for the time being 
The new forms are patterned after the 
standard code to be adopted in May or 
June, with rates revised, but kept on the 
basis now being adopted, as of Jan. 1. 

New Plan for Women 


Of equal importance is the announce- 
ment by the New York Life this week 
of its future practice on the underwrit- 
ing of women risks. Companies gen- 
erally are accepting the need for higher 
rates on female risks and the New York 
Life, realigning its rates for this classi- 
fication, is dowbling the insurance cost 
on women risks, as is the case with 
most companies. The New York Life 
is using the plan of reducing benefits 
rather than increasing rates, effecting the 
same end. Last week the Mutual Life 
announced an increase of 100 percent 
on women risks, retaining the old pol- 
icy restrictions. The New York Life 
uses the same rates for women as for 
men, 50 percent above present rates, 
but it will reduce the monthly disability 
income to $5 per $1,000, instead of $10, 
also reducing the age to 55, instead of 
60, before which disability must occur. 
A few classes of women will be listed 
as uninsurable, while others will be 
granted only the waiver of premium 
benefit. These will represent less than 
15 percent of the total, the balance to 
be granted the halved policies at the 
same rate as set for male risks. 

These rate changes will be in effect 
as of Jan. 1, but the company has pro- 
vided that any application dated not 
later than Dec. 31, if received with com- 
plete medical report at the branch office 
by Jan. 8 or before, will count as busi- 
ness secured prior to Jan. 1. 


Ohio Directory Is Now 
in Hands of Subscribers 


The Ohio Insurance Directory comes 
from the press of THE NATIONAL UNDER- 
wRITeR. This is an annual compendium 
of insurance information of the state 
that is most valuable. 

Life agents placed $512,623,593 new 
business in 1923 while the total new 
business in 1928 was $721,461,188. The 
total insurance in force at the end of 
last year was $4,349,734,865. This does 
not include $1,161,546,350 industrial and 
$561,413,429 group. 

There is a digest of the insurance laws 
of Ohio compiled by J. L. Kohl of the 
Cincinnati bar. The Ohio directory 
gives full information regarding compa- 
nies and gives the agents and their 
companies for each point in the state. 
There is much special information in 
the book. 

Subscriptions to The National Under- 


writer make ideal Christmas presents. 
Use the special blank in this issue. 











Will Participate in Dedication 











FREDERICK H. ROWE 
President American Bankers 





Y. ROWE 
Secretary American Bankers 


The American Bankers of Chicago is | Rowe, and First Vice-President C. Y. 


dedicating its new building at Cass and 
Ohio streets in that city this week. 
President Frederick H. Rowe, Secretary 
and Superintendent of Agencies R. Y. 


Rowe, father and sons, will be impor- 
tant factors in the ceremonies and also 
at the business sessions being held the 
last three days of the week. 








Bank President Shows 
Life Insurance Effect 





President Charles W. Dupuis of the 
Central Trust Company at Cincinnati 
has addressed 6,500 business men of h's 
city regarding the desirability of having 
sufficient life insurance to provide cash in 
settling or conserving estates. He says: 

“Recent activities in the stock market 
strongly emphasize the need of iife in- 
surance to provide cash for the settle- 
ment of estates. Those who under the 
law are charged with the duty of col- 
lecting taxes must accept only cash for 
the sums that are due the state and the 
United States government. If the nec- 
essary cash to pay taxes is not then on 
hand, securities must be sold regardless 
of their market value. 


Small Percentage of Cash 


“The Equitable Trust Company of 
New York estimates that only 4.73 per- 
cent of the average large estate is rep- 





resented by cash, whereas 15.3 percent 
of such estate is required to pay the 
various taxes, debts and fees incident to 
the settlement of the estate. 

“Under these conditions an executor 
is forced to sell something, and if the 
estate is composed largely of securities 
some of them must be converted into 
cash. Securities thrown on today’s mar- 
ket would, in all probability, bring much 
less than their true value. A forced sale 
today might cut heavily into the total 
value of the estate, thus reducing indi- 
vidual inheritances. On the other hand, 
if the executor or trustee is permitted 
to carry the securities until conditions 
become normal, better prices should be 
obtainable. I believe that this is the 
time seriously to consider life insurance 
as a means for providing the cash so 
necessary in settling or conserving 
estates.” 








Bush W. Allin Sworn in as 
Kentucky Commissioner 


FRANKFORT, KY., Dec. 19.—After 
delay of about nine months Bush W. 
Allin, of Harrodsburg, Ky., was sworn 
in on Monday as insurance commis- 
sioner of Kentucky. Delay in accept- 
ance was alleged to be due to compli- 
ance with the state laws, under which 
it was necessary for Mr. Allin to dis- 
pose of some insurance company se- 
curities and interest in two insurance 
agencies in Harrodsburg. 

Mr. Allin succeeds Shelton M. Sau- 
fley, now with the Inter-Southern Life 
of Louisville. Arch H. Pulliam, of 
Bardstown, Ky., chief deputy, has been 
acting commissioner. 

Mr. Allin is president of the Mercer 
National Bank and the Farmers Trust 
Co. of Harrodsburg. 

Mr. Allin has disposed of his Bush 
W. Allin insurance agency to Mrs. Til- 
lie Stotts, who had been the active man- 
ager of it for several years. This agency 
was formerly known as the George Bo- 





Gumm Takes Home Office 
Post with National Life 


Karl’ G. Gumm, for the past four 
years state manager for the Peoria Life 
in Ohio, has resigned to enter the 
agency department of the home office of 
the National Life of Vermont. 

Mr. Gumm entered life insurance 
work in 1917 with the Massachusetts 
Mutual Life at Paris, III. 

He went to Cleveland in May, 1922, 
as supervisor in the Cleveland agency 
of the Massachusetts Mutual, later be- 
coming assistant general agent. He left 
that company in 1925 to become a part- 
ner with the state manager for the 
Peoria Life in Ohio and in 1926 became 
sole state manager. 











hon Insurance Agency and it will now 
go back to that name. Mr. Allin has 
also disposed of his half interest in the 
Curry Insurance Agency to Hanley 
Bohon. 





American Bankers Has 
Big Chicago Convention 


IS DEDICATING BUILDING 


Officials, Directors and Agents Are Par- 
ticipating in the Interesting Event 
This Week 


The American Bankers of Chicago is 
dedicating its new building at Cass and 
Ohio streets in that city with elaborate 
ceremonies this week which started 
Thursday. The executive offices of the 
company are at Jacksonville, IM. The 
American Bankers was originally a Chi- 
cago company with home offices at Cass 
and Ohio streets and later was com- 
bined with the Cloverleaf Casualty of 
Jacksonville. Some of the work has 
been carried on in both cities, a local 
branch office being established in Chi- 
cago. The company decided to erect a 
new building on its old site in Chicago. 
The main executive work will continue 
as heretofore at Jacksonville, some of 
the duties being carried on at Chicago. 
The rest of the building will be rented 
to outside tenants. It is a very impos- 
ing building and attracive in its propor- 
tions. 

Thuarsday’s Program 


C. Y. Rowe, first vice-president, pre- 
sided at the opening session Thursday 
morning, the address of welcome com- 
ing from one of the city executives. 
President F. H. Rowe responded. R. Y. 
Rowe, secretary and superintendent of 
agents, reported the progress of 1929 
E. E. Crabtree, director of the Farrell 
State Bank of Jacksonville, who is a 
director of the company, gave an out- 
look for business. Donald F. Camp- 
bell, consulting actuary in Chicago, and 
Joseph R. Miller, president of the First 
National Bank of Litchfield, IIl., both 
directors of the American Bankers, 
spoke. At the luncheon that day 
Charles M. Biscay, manager of the or- 
dinary department of the Western & 
Southern Life, spoke on “Increasing 
Ordinary Production.” 


Industrial Section Meeting 


The afternoon session Thursday was 
given over entirely to consideration ol 
industrial subjects, R. Y. Rowe presid- 
ing. The leaders in the symposiums 
were J. B. Fuller, supervisor of Indiana, 
and Hugo Gottlieb, manager in Chicago. 

The formal dedication will take place 
at the building Friday morning. There 
will be introductions of the different 
real estate, contract, legal and architect 
firms that cooperated in the building 
enterprise. R. W. Stevens, president ol 
the Illinois Life, wll bring greetings 
from the Chicago companies. 

State Officials to Speak 


C. J. Doyle, associate counsel of the 
National Board of Fire Underwriters at 
Springfield, Ill., and special counsel for 
the Illinois director of trade and com- 
merce, will speak for the JHinois com- 
panies. Henry W. Hanson, assistant 
director of trade and commerce, will 
bring the greetings from his office. 
George Huskinson, insurance superil- 
tendent, will speak for the department. 
Judge Byron K. Elliott, manager of th 
American Life Convention, will repre 
sent that organization. George R. Ker 
dall, president of the Washington Fr 
delity National of Chicago will repre 
sent the Industrial Insurers Confer- 
ence. H. R. Gordon, executive secre 
tary of the Health & Accident Under 
writers Conference, will speak for ' 
C. M. Cartwright of THe National 
UNDERWRITER will represent the insur 
ance periodicals. Paul Samuell of the 
Illinois supreme court will speak. Pres 
dent Rowe will close the dedicatio 
ceremonies. 4 

One afternoon session, Friday, W” 

(CONTINUED ON PAGE 15) 
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Two New Members on 
Life Presidents Board 





PROGRAM COVERS WIDE SCOPE 





Prominent Men in Business and Lead- 
ing Educators Are Always Secured 
as Speakers 





George W. Smith, president of the 
New England Mutual Life, was elected 
on the executive committee of the Life 
Presidents Association to succeed his 
late chief, Daniel F. Appel. L. Edmond 
Zacher, new president of the Travelers, 
was elected on the committee to suc- 
ceed the late President Butler. All other 
officers were reelected. The other 
members of the executive committee 
are George T. Wight, manager Life 
Presidents Association; J. R. Clark, 
Union Central; George I. Cochran, Pa- 
cific Mutual; E. D. Duffield, Pruden- 
tial; F. H. Ecker, Metropolitan Life; 
J. R. Hardin, Mutual Benefit; D. F. 
Houston, Mutual Life of New York; 
F, A. Howland, National Life of Ver- 
mont; D. P. Kingsley, New York Life; 
T. 1. Parkinson, Equitable Life of New 
York. 


Committees Were Named 


At the annual meeting the resolutions 
committee consisted of Frederick Allen, 
Mutual Life of New York; W. H. 
Davis, Pacific Mutual; Wilkam Bro 
Smith, Travelers; G. S. Nollen, Bankers 
Life of Iowa; H. S. Wilson, Bankers 
Life of Nebraska; Alfred Hurrell, Pru- 
dential; T. G. McConkey, Canada Life, 
and C. A. Craig, National Life & Acci- 
dent. The nominating committee con- 
sisted of E. J. Heppenheimer, Colonial 
Life; J. L. Loomis, Connecticut Mutual, 
and Julian Price, Jefferson Standard. 

A number of men prominent in out- 
side business activities appeared on the 





program and some of them were direc- 
tors of life companies. The Life Presi- 
dents Association is able to secure many 
notables outside its ranks because of 
their contacts with the business by 
being directors or being intimately asso- 
ciated with prominent presidents on 
other boards. Irenée du Pont, vice- 
chairman of the board of the E. I. du 
Pont de Nemours & Co., who spoke, is 
a director of the Equitable Life of New 
York. Sir Thomas White, vice presi- 
dence of the Canadian Bank of Com- 
merce, who spoke, is a director of the 
Canada Life. C. A. Austin, president 
of the Equitable Trust Co. of New 
York, who spoke Thursday afternoon 
and died at his home the next morning, 
was a director of the Prudential. 


Notable Educators on Hand 


The program makers in addition to 
securing outstanding life insurance 
executives never fail to have some of 
the prominent educators, usually an in- 
surance commissioner, on the list. Dr. 
John G. Hibben, president of Princeton 
University; President F. D. Farrell of 
the Kansas State Agricultural College; 
Dr. S. S. Huebner of the University of 
Pennsylvania, and Dr. Max Mason, for- 
mer president of the University of Chi- 
cago, formed a quartet of distinguished 
educators who spoke. Col. H. P. Dun- 
ham, president of the National Conven- 
tion of Insurance Commissioners, rep- 
resented his organization. 

As usual, the American Life Conven- 
tion, Canadian Life Insurance Officers 
Association and the National Associa- 
tion of Life Underwriters were called 
upon to extend greetings. Charles W. 
Gold of Greensboro, N. C., vice-presi- 
dent Jefferson Standard Life, who is 
head of the American Life Convention, 
spoke for that body. W. H. Somer- 
ville, general manager of the Mutual 
Life of Canada, who is president of the 
Canadian association, extended greet- 
ings from his body while S. T. Whatley 
of Chicago spoke for the field men. 





Estate Shrinkage Shows 


Value of Life Insurance 


BAILEY REVIEW OPTIMISTIC 


Economist of Travelers Sees Increased 
Sales in Coming Year as Result of 
Stock Market Decline 


The stock market decline is seen by 
Prof. W. B. Bailey, economist of the 
Travelers, in his year-end review of 
business conditions, as having a stimu- 
lating effect on the sale of life insur- 
ance. This opinion is based on the be- 
lief that American people will earn as 
much next year as they ever have and 
that the shrinking of many estates con- 
sisting largely of stock has served to 
reemphasize the purposes of life insur- 
ance. 

Have More to 


Many Spend 


Although paper profits have been 
wiped out by the market decline and 
savings invested in many stocks have 
been cut in two, wages and salaries have 


not been reduced, Professor Bailey as- 


serts. “There is no wide-spread unem- 
ployment,’ he adds, “while dividend 
increases and initial dividends have 


outnumbered those which have been re- 
duced or passed. There have been no 
large bankruptcies or receiverships and 
so far as I can see the income of the 
American people should be as great in 
1930 as ever before. Since it is income 
rather than paper profits or savings that 
constitutes buying power and as it is 
buying power that sustains business, I 
see no prospect of a general business 
slump next year.” 

Professor Bailey believes that many 
persons whose brokerage accounts were 
wiped out by the decline now have a 
larger percentage of their income free 
for spending than before the decline. 











While the market was 


were paying 6, 7 


strong 
rin and 8 per cent interest 
and receiving only 2 or 3 per cent divi- 


many 


dend in return on securities held. The 
deficit was made up out of income. 
Now that securities are either owned 


outright or have been sold, this drain 
on people's resources has largely been 
ended. As soon as people begin to for- 
get the loss of paper profits they will 
begin buying many new commodities, 
just as before the inevitable results of 
speculation developed, it was declared. 

The decline in the stock market, it 
is pointed out, caused many people to 
be brought down suddenly to earth and 
to realize that the big profits which 
they expected in the market are often 
ephemeral. Since many estates con- 
sisting largely of common stock have 
shrunk to half their value or even less, 
many persons are asking themselves 
whether they wish to leave an estate 
that mav suffer as much shrinkage as 
occurred during the collapse of the mar- 
ket. Illustrative of this new vision of 
life insurance, Professor Bailey quoted 
the remarks made recently to a Trav- 
elers agent by the vice-president of one 
of the country’s largest banks. 

“My attitude toward life insurance has 
changed,” said this vice-president. “I 
always believed in it—in a sort of luke- 


warm way, but in the past I did not 
fully appreciate its advantages. But 
when I watched the value of estates 
(made up of common stocks) virtually 
melt away before my eyes, and con- 
trasted that with the stability of life 
insurance, my opinion changed. From 


now on I am going strongly to urge 
those who come to me for advice to 
avail themselves of this protection.” 


Has $750,000,000 in Force 


The Lincoln National Life has passed 
the $750,000,000 mark in force. This 
figure as of Nov. 30 was $750,807,425. 
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PRESENTS 
OF MIND 


Thousands of useless gifts are made every Christ- 
mas by men who “don’t know what to give 


the wife.” 
Why not help them in their selection? 


Nothing could contribute more effectively 
to the continued peace of mind of a 
wife and mother than the certainty that 
whatever happens to her husband she 


and her children will not suffer want. 


A Prudential Policy Makes An 
Ideal Gift. Tell Perplexed 


Husbands How 


The Prudential 


Insurance Company of America 





EDWARD D. DUFFIELD, President 


Home Office - Newark, New Jersey 























Jim Reed Is Drawn Into 
Federal Reserve Litigation 





ALL ACTIONS ARE SUSPENDED 





Kansas Supreme Court Stays Receiver- 
ship and Injunction—“Stormy 
Petrel” Cited for Contempt 





TOPEKA, KAN. Dec. 19.—The 
Kansas department again has charge of 
the Federal Reserve Life of Kansas 
City, Kan. The supreme court has 
granted a stay in all proceedings in dis- 
trict courts of Wyandotte couny and 
the injunction suit in the United States 
court is to be dismissed. 

A national figure came into the pic- 
ture last week when James A. Reed, 
former United States senator from Mis- 
souri, and Fred Robertson, with other 
attorneys of the Fire Insurance Com- 
pany of Chicago, were cited by the 
Wyandotte county (Kan.) district court 
to show cause why they should not be 
punished for contempt in transferring 
the Federal Reserve case to federal 
court. The district judge said the attor- 
neys were interfering with execution of 
his orders by transferring the case. 

The federal court had issued a tem- 
porary injunction to prevent operation 
of a receivership in the Federal Reserve. 
The Chicago fire company has just be- 
come a majority stockholder in the life 
company. 

Week of Court Actions 


Recent highlights in the life of Fed- 
eral Reserve are: Election of new 
board of directors; suit to have a re- 
ceiver appointed; agreement of all par- 
ties whereby a new board was to be 
give: a chance, the court giving the di- 
rectors 90 days to save the company, 
on the assumption that it is solvent. 

Then some of the dissatisfied stock- 
holders brought a new receivership ac- 
tion and secured appointment of two 
receivers. The state at once took an 
appeal to the supreme court. Then an- 
other group went into federal court and 
secured the injunction. The contempt 
action was the next event, and then in 
order to stop all further proceedings, 
William A. Smith, attorney-general, se- 
cured the stay order from the supreme 
court last Saturday, stopping all pro- 
ceedings in Wyandotte county until 
Commissioner Charles F. Hobbs and 
the attorney-general have held hearings 
relative to the report of examiners on 
the company’s finances. 

Every effort of the state has been to 
avoid a receivership for solvent compa- 
nies and the state officials declare they 
will resist a receivership in order to 
save the Federal Reserve for policy- 
holders and stockholders. 


Allegations in Suit 


The suit filed a week ago Monday by 
Fred R. White, county attorney, alleges 
that: through fictitious mortgage trans- 
actions more than $1,000,000 of the com- 
pany’s funds had been fraudulently di- 
verted, and also that W. R. Baker, former 
Kansas commissioner, accepted for de- 
posit with the department a worthless 
mortgage for $350,000 from officers of 
the company. 


Specific Instances Related 


Specific instances of alleged fraud- 
ulent transactions are as follows: 

That $400,000 in premiums paid the 
company by holders of accident policies 
was diverted in 1925, 1926 and 1927 into 
the personal account of R. L. Gregory, 
son of the late W. H. Gregory, one of 
the founders; that R. L. Gregory de- 
posited these premiums to his own pri- 
vate account and paid to the company 
only 10 percent of premium payments 
received, retaining for his own use and 
use of his co-conspirators 90 percent of 
all such premiums received. 

That in 1926 the Federal Reserve Life 
entered into a contract to reinsure risks 








William Fox Raises 
Question of Rebate 











William Fox, noted movie producer} RESU: 
has injected the subject of an alleged 
rebate offer into his defense agains 
the suit of Albert D. Samuel, New Yorke 4: A- 
insurance broker, to collect on a not Empl 


for $4,728 given in part payment of firs: Vv 
premium on a $250,000 policy. Mr. Fox . 
in the New York supreme court, allege: 

that Samuels made false representa- A 
tions to induce him to give up $52,00 a & 


of insurance in January this year i: ust eras 
order to take the new policy, claiming ore : 
that the rate would be reduced. [ oy 

The new insurance was placed in the ae ag 
B - Lontine 
Northwestern Mutual of Milwaukee dress ta 
The allegations are made known on a Health 
application by Samuels’ counsel to va fe cont x 
cate a notice for his examination befor ):.. 5 
trial, made at the request of Mr. Fox’ > sgh 


attorney. Mr. Fox asks that Samuels with th 
reply whether he did not on Aug. iff cted ; 
offer to give him a rebate of the firs Ry... thi 
premium. 








s 
Attent 
of the Providers Life of Illinois, paying ‘tin f 
$16 for each $1,000 insurance in force [SS is n 
For this the Federal was to receive ge "come 
from the Providers Life, assets to meefm 2e volu 
the added reserves required by the dep #¢ 2 5! 
partment. nt earner 
That among securities so delivered we 4 the 
the Federal were five mortgages total" has .. 
ing $246,050, given on approximately _ Mr. B 
3,000 acres of land in Mississippi county sult of 
Mo., the actual value of which, the pe jp '"* larg 
tition alleges, was not more tha “lth p 
$30,000, consisting of “straw” mort single ye 
gages formerly owned by Merritt anigR® alre: ad 
J. D. DeBuchananne, former officials oe 
of the Providers. ee gan 
That the alleged worthless mortgage er sinc: 
were turned over to the Federal Re at Rot 
serve in the reinsurance plan, thereby “°°, th 
defrauding it. In this transaction thi. large 
charge is made that a state examinee "*S 
helped engineer the deal for a fee Prop 
$12,000. Mr. Be! 
Charge of Stock Juggling typed t 
That the company was defrauded (MM dent and | 
stock valued at $385,000 in an allege/M property 
juggling scheme perpetrated by forme that he h 
company officials which amount th accumulat 
found its way into control of the Re surance p 
serve Company, a subsidiary formed MM loss of ea 
Merritt and several associates. and healt} 
That in March, 1929, the compat—temporary 
advanced F. E. Bushman $100,000 with Property 
out receiving any security for the su power go 
or any receipt, the money disappear“ health ins 
out of the company’s treasury W°R till to co 
nothing to take its place. With th 
That on July 6, 1928, Massey WilsotfR come, rep 
a director, withdrew in the name of tf much lec< 
company $400,000 in United Statt#earned jn, 
bonds on deposit with the state depat piecessit; 
ment, and sold them to the CommetHtome wo, 
Trust Company of Kansas City ™@ pMr, Behre 


h; 


$408,877 and officers of the compa @ieves wha 
four days later paid F. E. Bushmao believe 
$350,000 in purchase of a mortgage © High, 
three parcels of land, ae 
»€Caus 
Allege Use of Funds tangible : 
The petition charges that the mot — Z 
gages cited were fictitious and fraut es am 
ulent, in that the property on wh =A, 
they were given did not have a va® ilecle 7 bo 
in excess of $140,000. According to ™ on t 
petition the check given to Bushy type 
for the mortgage was delivered to M# bod _ di 
sey Wilson and Merritt, then presif®—e. oe oul 
of the company, and the funds wea a 
used by Wilson and Merritt to pay’ Btrongly ;, 


stock in the National Life of Indi® 


Bnent 
Later the mortgage, it is said, was “ ait, and | 


PI the larg. 





posited with the state department. Ries in Ne 
— pad heretof, 

LIFE INSURANCE AS A PROPERT BE 'ty insura, 
NVESTMENT sine nd accide; 

“It will me... Life Insurance se! I 
says one Company President. Effect o 
Training Course, “The Essentials Mr, Beh 










Underwriting,’ by Abner Thorp, Pas 
lished by The Diamond Life Butistios, 
East Fourth Street, Cincinnati, Ohio. 
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Need for Protection of 














. . 
- Earning Power Realized 
ducer | RESULT OF CRASH IN MARKET 
lle ged 
gainst . 

Yorg 4 A. Behrens Says It Is Now Being 
1 not’ Emphasized, Rather Than Property 
. Fon Values—Most Important Asset 
alleges 
~—y~ As a result of the recent stock mar- 
52,0008 vet crash, many people are now valuing 
car WE their jobs (their earning power) first 
alming® instead of Mast, H. A. Behrens, pres- 
‘ ident of the Continental Assurance and 
in the Continental Casualty declared in an ad- 
aukee dress last week before the Accident & 
On a Health Managers Club of Chicago. In 
to va ® recent months, he said, a man who was 
before listing his assets would put down every- 
Fox thing that he owned, leaving off probably 
amiuels with the stocks in which he had in- 
Aug. iff vested, and putting his job last, if at all. 
¢ firs Now the situation is reversed. 

Stress on Earned Income 
Attention also was called to the fact 
paying that in financial advertisements, empha- 
force [ss is now being laid on the earned 
receive mcome of corporations, rather than on 
o meee the volume of their sales, as was the 
he de Mp case @ short time ago. The importance 
f earned income for both the individual 
ered t(2™ the corporation is being stressed as 
; total ie has not been for a long time. 
sanateh Mr. Behrens predicted that as a re- 
county, Ae sult of this condition 1930 will show 
the me the largest increase in accident and 
health premiums ever recorded in a 
antl single year. He said that this increase 
stt ani’ already being evidenced in his own 
officiak ie O'S2™!zation, which has shown tremen- 
lous gains in accident and health busi- 
rtgageme tess since the middle of November, and 
cal Re that not after a dormant year, but in 
cherels face of the fact that 1929 itself has shown 
‘on thimtne largest increase ever made in these 
<amine fe SS: 

fee oi Property Merely Saved Income 

Mr. Behrens said that the average man 
- is Cager to insure anything that he sees 

he owns. All insurance except acci- 
uded of dent and health and life insurance covers 
allege’ property that a man can see and knows 
forme that he has, but property is merely an 
nt tht@ accumulation of saved income. Life in- 
the ReMMsurance protects against the final total 
rmed 0) loss of earning power of life. Accident 

and health insurance protects against the 
-ompatl ® temporary loss of that earning power. 
00 wit! fi Property insurance covers the earning 
the sult power gone before, while accident and 
ppearitm@health insurance covers that which is 
ry wil still to come, 

Zi With the average man, the saved in- 
Wilsoyfiicome, represented by his property, is 
e of tmuch less than the probable expected 
| Stateeearned income in the future and the 
- depar'enecessity for protecting that future in- 
ommer ome would seem to be evident, but, 
City i eMr. Behrens said, the average man be- 


compat! ves w hat he can see and is disinclined 
Bushmato believe what he cannot see. 


gage © Higher Type of Salesmanship 






Because it is the protection of an in- 
Wngible asset, Mr. Behrens continued, 
eccident and health or life insurance re- 
Bip aie much higher type of salesman- 
™. , rt property insurance, which is 
' ually bought rather than sold. He 
, pom that the man who can sell 
5. ‘YPe of insurance successfully will 
oa difficulty with any other class 
slang Mar able to control all the 
le vemeed that a prospect may desire. 
|“ ©Xpressed himself as believing very 


Strongly in tl : c 
y in that kind of agency develop- 
pent, and + ‘. 1 z 


BY the lar Pointed to the fact that many 
les te a most successful agen- 
tad heret fo ork and Chicago, which 
nd rama been specializing on prop- 
nd ace; ance, have recently added life 
ceident and health departments. 
Effect of Lite Disability Changes 

















. N ; 

; Li \ —o 
1. Po La , Behrens was asked about the 
etins, rat , 1 effect on the accident and 
io. - | business, of the changes now 






ring 





put into effect by the life com- 


— — 





total and permanent 
disability clauses. He said he hoped 
there would not be any lessening of 
activity on the part of the life com- 
panies in connection with total and per- 
manent disability, as he considered that 
it has had a very great effect in legiti- 
matizing the accident and health busi- 
ness to have the life companies active 


panies on their 


in virtually the same field. So far as 
the effect on rates is concerned, he 
announced that his own company is 


planning to increase rates on its life 
income forms, which are directly com- 
parable with the disability clauses of the 
life companies, but not on the aggre- 
gate indemnity form. 


Advertising Men’s Meeting 
An informal conference of represen- 
tatives of advertising departments of a 
number of the life insurance companies 
took place last week in New York for the 


purpose of discussing problems inciden- | 


tal to the advertising phases of the busi- 
ness, such as general magazine, news- 
paper and insurance journal advertising 
and the revision in New York law with 
respect to charging 60 percent of adver- 
tising expenses to acquisition cost. 
This latter subject developed a variety 
of points to be considered. It was de- 
cided desirable for the companies to 





reach some basis of uniformity in regard 
to advertising charges. This will be the 
subject of further discussion at a meet- 
ing probably to be held in New York 
in May when it is hoped, after further 
study, suggestions will be applicable to 
statements covering transactions of 
1930, the first year to which the new 
law will be applied. 


Connecticut General Meeting 


Connecticut General Life will 
hold its annual conference of general 
agents and managers Feb. 24-26 at 
Washington, D. C. This meeting will 
be held jointly with an educational con- 


The 


| ference of about 100 of the company’s 


leading agents selected on basis of busi- 
ness paid for during 1929. 


Annual Proceedings Out 


Proceedings of the annual meeting of 
the American Life Convention, held at 
Cincinnati, have been forwarded the 
membership. The main convention vol- 
ume includes the proceedings also of 
the Agency, Financial and Home Of- 
fice Management sections. The Legal 
Section was covered in a separate book 
which has also been sent to the mem- 
bers. 








Acacia Mutual Strong 
Man Can Lift Horse 











An 
News,” 


interesting feature of “Acacia 
publication of the Acacia Mu- 
tual Life of Washington, D. C., is a 
page of cartoons in the best “Believe 
It or Not” style of Ripley, daily news- 
paper cartoonist, devoted to interesting 
and little known facts about Acacia field 
men and home office employes. The 
page is entitled “It’s a Fact.” The No- 
vember issue presents the accomplish- 
ments of Trenis Jones of the applica- 
tion division of the home office, who 
the editors say “can lift and carry a 
horse weighing 800 pounds; can tear 
two telephone books and two decks of 
cards in halves; can lift a 190-pound man 
into the air with one arm; can bend 
and break horse shoes and large spikes.” 
It is assumed that the telephone books 
mentioned are not such as can be found 
in New York, Chicago and other large 
cities. On the same page is given the 
news of formation by girl employes of 
a basketball squad captained by Georgia 
Smith which will enter a team in the 
Washington recreation league, and the 
record of Burton Langhenry of the 
Acacia staff who was a football star. 
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New Home Orrice BuILpING 





Corner Cass & On10 STREETS 
Dedicated Friday, Dec. 20th, 1929 








See article on page 6 of this 
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es 


next. . 


No longer do scientists accept 
the idea of a fixed “span of 
life.” They know the average 
length of life is longer in some 
countries than in others. They 
know that babies fare more 
safely in the world—that peo- 
ple everywhere face fewer 
dangers today from contagious 
and other diseases. 


While the average length of 
life has increased by 10 years 
since 1901, the improvement 
has been achieved mainly 
among the younger ages, leav- 
ing as our most pressing prob- 
lem the protection of lives of 
those who have passed middle 
age. 


One by one the perils which 
formerly caused untimely 
deaths are being conquered. 
“Witches” are not burned 
nowadays to stop plagues. On 
the other hand, sanitation, 
vaccination, inoculation and 
other scientific means are em- 
ployed to prevent most of 
them. 


People are learning the effect 
of fresh air, sunshine, cleanli- 
ness, proper breathing and 
exercise, sleep and a well-bal- 
anced diet. 


METROPOLITAN LIFE 


FREDERICK H. ECKER,’President -- ONE MADISON AVE., NEW YORK, N. Y. 


When Age Chuckles 


OU are the youngest looking grandfather I ever saw. 
What's the secret?” “My dear, two things. The good 
health that I have worked for and won—and a keen interest in 
life. With books, music, sports, travel, inventions—each day 
brings something new. I want to see what will follow the tele- 
phone, radio, automobile, aircraft—what electricity will do 


An annual medical examina- 
tion for the discovery and 
correction of physical impair- 
ments before they have pro- 
gressed too far to be remedied 
will help keep the body sound. 
In the Unitd States and Can- 
ada there are more than 2,500,- 


000 people between 70 and 86 


years of age; more than 600,- 
000 between 80 and 90; fifty- 
odd thousand between 90 and 
100; and about 5,000 past the 


century mark. 


The person who plans wisely 
to live to a happy and ripe old 
age never forgets that the 
mind is a powerful influence 
and that physical troubles are 
apt to follow a morbid view- 
point. 


The world is tingling today 
with promise of future mar- 
vels even more wonderful than 
those we now know. Live to 
enjoy them. 


* * * 


You will find that the Metro- 
politan booklet, ““Health, Hap- 
piness and Long Life,’ will 
help. Ask for Booklet +, 
(12 N U 9.) Mailed free. 


INSURANCE COMPANY 


C. B. and H. M. Taylor Quit 
Northwestern Mutual Post 





RETIRE AS GENERAL AGENTS 


Have Served Company in That Ca- 
pacity for 23 Years—Hergesheimer 
and Finkbiner Succeed Them 


After 23 years of successful and satis- 
factory service as general agents for the 
Northwestern Mutual Life in West Vir- 
ginia, Pennsylvania, Delaware and 
Maryland, C. B. and H. M. Taylor will 
retire from general agency work Dec. 
31, 1929. When offered a renewal of 
their contract for the Philadelphia gen- 
eral agency, they preferred, for personal 
reasons, not to continue as general 
agents. 

C. Burgess Taylor began his life in- 
surance career 38 years ago. From 1891 
to 1905 he represented the Northwest- 
ern Mutual Life as part-time agent, and 
until 1907 as full-time district agent. 
Since 1907 he has served continuously 
as general agent. Hiram M. Taylor 
represented the company as agent for 
nine years before his appointment as 
general agent in partnership with his 
older brother. Previously he had been 
a partner in their district agency. 


Have Developed Many Leaders 


The Taylor agency is widely known 
for its development of man-power 
worthy of the responsibilities of leader- 
ship. A number of general agents of 
the Northwestern Mutual Life, includ- 
ing Clyde O. Law, George Paul Rob- 
erts, Russell L. Law, Herbert L. Smith, 
Roy F. Clendenin, O. F. Heyman, Rus- 
sell U. Hergesheimer and Aaron C. F. 
Finkbiner, started in the business under 
the Taylors and many other prominent 
life insurance field representatives began 
their career in the insurance business 
under their guidance. 

On Jan. 1, 1930, Russell U. Herge- 
sheimer and Aaron C. Finkbiner will 
succeed the Taylor brothers as general 
agents at Philadelphia. There will be 
no change in the agency territory. Both 
Mr. Hergesheimer and Mr. Finkbiner 
have produced in excess of $500,000 the 
first 11 months of 1929. Mr. Herge- 
sheimer became a member of the Phila- 
delphia agency in 1921, and he has been 
a consistent producer since he began his 
work with the company. Mr. Finkbiner 
has been under contract with the Tay- 
lor agency since March 1, 1923. He has 
resided in Norristown, Pa., and his pro- 
duction in recent years has exceeded 
$500,000 annually. 

C. Burgess Taylor and Hiram M. 
Taylor will be engaged in personal 
affairs for some time and are not yet 
ready to announce future plans. 


Action in Toombs Case 


Circuit Attorney Franklin Miller of 
St. Louis has announced that he will 





press two charges of causing the issu- 
ance of fraudulent stock certificates and 
two charges of grand larceny still pend- 
ing against Roy C, Toombs, former 
president of the International Life. The 
Missouri supreme court has affirmed the 
conviction of Toombs in the circuit 
court on a charge of causing the issuance 
of a certificate for 3,000 shares of over- 
issue stock used as collateral on a loan 
of $500,006 from the Great Southern Life 
of Houston, Tex. He must serve three 
years and pay a fine of $3,000. Circuit 
Attorney Miller regards this punish- 
ment too light for Toombs and he will 
press the remaining charges unless 
Toombs pled guilty. 





Position Wanted 


Young man, 24, high school education, 
wishes to make the insurance business his 
life’s work. Believes that there is an op- 
portunity for him with some Chicago 
company who can use a hard, willing 
worker. 


Address 0-38, The National Under writer. 
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W. T. GRANT receiv 
President Business Men’s Assurance eg 
November, which was “Grant Month ment, 
for the Business Men’s Assurance oi clear 
Kansas City, in honor of President W the cx 
T. Grant, proved to be the biggest modes! 
month in the company’s history froma is neat 
health, accident and life standpoint. The entere 
total net life insurance was $5,241,300 Bucha 
it being the second largest volume in its men v 
history. The largest was produced in promis 
January of this year when a big grow against 
case was included. The leading producer der to 
W. G. Mitchell, had a credit of 816 reserve 
points. He produced a large volume 0 
life business in addition to accident ané 
health. The total life volume up to Dec The 
4 was $44,926,598 against the total of ance cc 
$45,000,000 last year. Life insurance 1 tions f; 
force at this time is $85,000,000. The trade a 
Business Men’s Assurance is thus mov- view tc 
ing along in splendid fashion. holders, 
a assets 
° benefit 
Research Bureau Completing F i:a; 3; 
Its New Film Project rl 
out inc 
The educational film project of the Life po 
Life Insurance Sales Research Burea case of | 
has now become a reality rather than: reinsura 
research problem. After ten months claries y 
spent in active analysis of the effective cording 
ness of visual education in training Any d 
agents, the bureau concludes that tk @® ‘¢ St. 
visual method is the finest single devitt the Miss 
for training agents that could possibly msurancs 
be introduced at this time. at the in 
According to Manager John Marshal President 
Holcombe, visual training holds ? ' 
many-sided appeal. It helps the hom . 
office by enabling it to place in all o ; Assets 
its agencies a definite and_ standart C a coll 
training procedure. It satisfies the mat the’ Sta 
ager or supervisor because it furnish ong bank 
hm with a track to run on—a found,” bank 
tion on which to build the individu os 
program best adapted to his ow? gp di 
agency, territory, and other local cond: i .*0 Prior 
tions. It helps the new agent, becau* worthles | 
° . . * ots iy iless 
it furnishes him clearly and_ distinct and 
with the facts necessary for early s& Nt | 
cess in life insurance selling. TI ~~ 
The first two films of the library at, ie 
been released recently. The first, “!” mane’ the, 
and Your Future,” serves as an mtrRe ois pe 
duction to the entire series of 26. Belt tate ve a 
a visual presentation of the advantae™ .., ae 
of life insurance selling, its prim Me oi) - 
purpose is to describe the business * peal 
prospective agents. The second "HH jyji.,5. ion 
“Profitable Prospecting,” gives a0 O° R trade oe 
picture of the qualifications of pros HE for insura, 


and specific methods for reaching thos tack 
qualified. The third subject, “Why Pee 
ple Buy Life Insurance,” and the fourts 
“The Picture of the Prospect,” will ® 
released in about two weeks. 
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Mississippi Valley Denies 
Charges in Merger Deal 












SAYS OFFICIAL INTERCEDED 












Claim of Intimidation in People’s Life 
Reinsurance Protested in Suit of 
Stockholder 












Answer of the Mississippi Valley Life, 
St. Louis, to charges filed in Chicago by 
Charles J. Stromberg, stockholder of 
the Peoples Life of that city, that the 
latter company’s officers were intimi- 
dated into agreeing to the reinsurance 
deal recently announced, was a catego- 
rical denial. The answer denied that 
the North American Company of St. 
Louis, holding corporation, J. D. De- 
jSuchananne and others conspired to 
defraud the policyholders and _ stock- 
holders of the Chicago company, and 
declared the reinsurance contract is as 
fair as those submitted by other com- 
panies. 

The right of Stromberg to bring the 
receivership action is questioned on the 
ground that the Peoples Life now is 






— 
: 









ee being examined by the Illinois depart- 
‘onth ment. At the same time it is made 
ce oi clear that Stromberg’s statement that 
nt W the company is impaired $400,000 is 
iggest modest, and that in fact the impairment 
rom a is nearer $900,000. Another denial was 
The entered to the charge that Mr. De- 
41,300 Buchananne and Paul V. Temple, two 
. in its men who negotiated the merger, had 
red in promised that no lien would be placed 
grou against the Peoples Life business in or- 
yducer der to provide for the impairment in 
of 816 reserves, 
ae aad Declares Lowe Interceded 
o Dec The answer claims that the reinsur- 
otal of ance contract was amended on instruc- 
nee if tions from Leo H. Lowe, director of 
). The trade and commerce of Illinois, with a 
s mov view to protecting interests of policy- 
holders, and that all of the Peoples Life 
assets will be applied to the use and 
. benefit of policyholders. It is claimed 
eting that any lien placed upon the Peoples 
roject Life policies will be reinsured at the 
) expense of the Mississippi Valley, with- 
out increasing premiums to Peoples 
of the Life policyholders, and further that in 
Bureat case of death of a policyholder after the 
than 3 reinsurance contract is effective, benefi- 
months aries will receive payment in full ac- 
Fective: cording to their policy provision. 
training _Any deficiency would be made up by 
hat th the St. Louis company. According to 
. device the Mississippi Valley’s answer, the re- 
ossibly msurance negotiations were carried out 
at the invitation of Seymour Stedman, 
farshal president of the Peoples Life. 
_ ' Lists Assets of Companies 
» hom 
Sail i _ Assets of the Peoples Life are listed 
tandatl as a collateral note of $918,000 on the 
he mal City State Bank secured by stock in 
urnishes et bank, now “worthless” because of 
found {ne bank's failure; $468,000 stock in the 
dividl “Ome office building at 130 North Wells 
‘< owe ‘weet, declared worthless because of 
1 cond: fm {0 Prior bond issues against the build- 
because “8 and $225,000 in policy loans. The 
istinclsge “Orthless assets are set at $1,642,000 
rly. sit and net assets $300,000. Reserve re- 
quirement is given as $1,600,000. 
ary hat The Mississippi Valley assets are set 


“You at $1,700,000 and surplus $200,000, with 


“ int sep than $11,000,000 in force. It is 
Beit “ me company actually owns real es- 
* antagt ee valued at $745,684. The petition 
yar “nd answer were heard this week in 
wey Superior court. 
_— couse! for Stromberg challenged the 
an exat i law under which the director of 
rospec® ade and commerce appoints receivers 
re thot ‘or insurance companies. A similar at- 
rey Peo lack on constitutionality of the statute 


» fourtt mr. made recently against the receiver- 
ie “1 “NP suit in the Great American Casualty 

wil case, W. C. Claussen, assistant attorney 
: ‘eerie is representing the state in the 
ngs before Superior Judge W. J. 
‘Indsay in Chicago. It was sa‘d re- 
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People’s Life liquidated, but this would 
result in only about 15 percent return 
to policyholders if done now, whereas 
reinsurance of the company would give 
them full equities and all contracts would 
be carried out as originally written. 


Strengthen Montreal Life 


Atlas Assurance of London, 


The 


which recently acquired control of the | 


Montreal Life, has taken steps to 
strengthen that company. The directors 
voted to make a call of $5 a share on 
the outstanding capital and recom- 
mended to shareholders that for ten 


| years starting Jan. 1 not more than 5 
| percent of profit earned in the partici- 
pating department shall be credited to 
shareholders’ accounts. The Atlas has 
elected William Penman, its own actu- 
ary in the head office, and Clarence E. 
Sanders, Canadian manager, on the 
| board of the Montreal Life. 


New Warning on Carbon Monoxide 





The United States Department of La- 





closed car and other poorly ventilated 
places, from gasoline engines, and in 
the home from gas logs, hot water heat- 
ers, kitchen gas ranges, etc. 

The department leads off with an ar- 
ticle from “Safety Engineering,” based 
on information furnished by the John 
Hancock Mutual Life. It further dis- 


| cusses the hazards of this gas in com- 


mercial garages and automobile repair 
shops, where ventilation is necessary for 
the elimination of the dangers and for 


bor is 


| 
| 
by monoxide, 


information to the 
public in regard to the dangers of car- 
which 
“a common peril,” in the private garage, 


spreading 


the health of the workmen. 
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Royal Union Life 








Building 


Cor. Seventh and Grand Ave., 
Des Moines, lowa 


ROYAL UNION LIFE 
INSURANCE COMPANY 





New records arein the making 
for Royal Union 


1929 was another good year for 
Royal Union salesmen. All in- 
dications point to new and 
greater records to be attained 


in 1930. 


We write all standard forms of 
insurance. 


Women are accepted on the 
same basis as men. Our chil- 
dren’s policies are big winners. 
Age limits—0 to 60 inclusive. 


Licensed in 13 middle-western 
states. 


Local and general agents 
wanted under money-making 
contracts in Kansas, Missouri, 
Ohio, Mississippi and Texas. 


DES MOINES, IOWA 


A. C. TUCKER, President 
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New Producer Sells 
Market Unfortunates 











Alfred C. Smith, former lawyer and 
state senator of Norfolk, decided less 
than. a year ago to try his hand at 
selling life insurance. Becoming an 
agent for the Mutual Benefit Life under 
General Agent Milfon B. Ames in that 
city last March, he thas so far paid for 
nearly a quarter million of business. 
He says that he intends to join the 
ranks of million-dollar producers before 
another year. 

Taking advantage of the recent stock 
market slump, he has placed quite a bit 
of business among those who came out 
of the market at the little end of the 
horn and decided that life insurance 
offered the best opportunity and means 
of building up an estate. 

When approaching a person who has 
lost in the stock market collapse he 
tells him that the only safe and sure 
way to start building another estate is 
to invest in life insurance. To lay the 
foundation for an estate of substantial 
size that will meet the needs of the 
average man, a few hundred dollars, or 
even less, will turn the trick. 

Mr. Smith makes a practice of sin- 





| tie out prospects who are near his 


own age, because for him they usually 
have something like the same view of 
life as himself and are more likely to 
appreciate the value of life insurance 
protection. 


Mutual Life Plans Conference 


The Mutual Life of New York plans 
to hold a conference of all its managers 
early in 1930 to discuss problems of 
field work throughout the United States 
and Canada. Announcement to this ef- 
fect was made by George K. Sargent, 
second vice-president and manager of 
agencies, at a round table conference 
with the company’s New York City 
managers for discussion of the 1930 pro- 
gram for new business and of problems 
and plans affecting agency affairs in the 
metropolitan district. The time and 
place for the general meeting has not 
yet been decided. 


W. L. Payne Dies 


Walter L. Payne, recently elected 
treasurer of the newly formed Wichita 
Life, which proposed to start writing 
business Feb. 1, died suddenly Monday 
morning at a Wichita hospital where he 
had been rushed Saturday for an emer- 
gency operation following a sudden ill- 
ness. Mr. Payne had only recently 





moved to Wichita, formerly serving 
several terms as state treasurer and hav- 
ing been in the banking business in 
Burlingame and Topeka. 


Green Signal Club Meeting 


The annual convention of the Green 
Signal Club of the Iilinois Life is to 
be held at the home office Jan. 4. There 
will be a buffet luncheon at noon served 
in the company’s assembly room and 
sessions all morning and afternoon. The 
annual banquet and dance will be held, 
starting at 7 o’clock in the evening, at 
the Stevens hotel. 


Saturday Burret’s Birthday 


Birthday greetings are due on Sat- 
day: next to Philip Burnet, president 
Continental American Life of Wilming- 
ton, Del., for he was born on Dec. 21, 
1878, in Dover, Del. Mr. Burnet com- 
menced his life insurance career as a 
clerk in the Wilmington, Del., general 
agency of the Mutual Life of New York 
and later became Wilmington manager 
for the National Life of Vermont. He 
founded the Continental Life—now the 
Continental American Life—in 1907 and 
has been its president since that time. 

Subscriptions to The National Under- 
writer make ideal 
Use the special blank in this issue. 








Opportunities 
for 


CALIFORNIA 


' (Recently admitted) 
General Agencies open in leading cities. 


MINNESOTA 


Special Openings throughout the State. 


for Leading Cities. 


OHIO 
Openings at 
TOLEDO 


ILLINOIS 
CHICAGO 


— COLUMBUS — DAYTON— 
CLEVELAND and other points 


1930 


HOUSTON, 


Managers 


TEXAS 


EL PASO, RIO GRANDE VALLEY, 


WEST TEXAS 
IOWA 


In Central and Western Parts 


MICHIGAN 


Managers for FLINT—SAGINAW 
GRAND RAPIDS—KALAMAZOO— 


BATTLE CREEK—LANSING 


$12,000,000.00 in Force 


CENTRAL ILLINOIS 
$13,000,000.00 in Force 


Agents wanted throughout the state 


INDIANA 


BAY CiTY 


FLORIDA 


Managers in principal cities. 


The Company is a Leader in its Home State 


mings for Capable Men 


Ope 
EVANSVILLE_TERRE HAUTE 
All contracts direct with Home Office 


INSURANCE IN FORCE 


Indianapolis Life Insurance Company 


To Dec. Ist. 
$95,000,000.00 


For Agency information, address Frank P. Manly, President 





Christmas presents. 














Good Piece of Work in 
a City of Small Size 











In October, 1928, P. H. Hawthorne, 
personal estate campaign director of the 
Inter-Southern Life at Hartford City, 
Ind., carried on a campaign for a 
month in which he paid for more than 
$100,000. This fact was brought out in 
the Inter-Southern Life advertisements 
with the trade papers. Applications 
numbered over 100. Therefore, the 
amounts per policy were comparatively 
small. Mr. Hawthorne has just com- 
pleted a checkup of the renewal of this 
business and was able to hold 94 per- 
cent of it. There were seven lapsed 
cases which he hopes to reinstate. The 
business was produced in Hartford City, 
a town of 7,000 people. It is an agri- 
cultural region with some _ industries 
in it. 

Mays Completely Vindicated 


The acquittal of Edmund M. Mays, 
president of the Continental Life and 
the Grand National Bank of St. Louis, 
by a jury in the United States district 
court in St. Louis on a charge that he 
had misapplied $12,988 of the bank's 
funds has been accepted by St. Louis 
insurance circles as a complete vindica- 
tion for him. 


McNulty Agency Growing 


NEW YORK, Dec. 19—John A. 
McNulty, manager of the Times Square 
ordinary agency of the Prudential in 
uptown New York City, held a dinner 
conference for his agents at which A 
E. N. Gray, supervisor of ordinary 
agencies from the home office, was the 
guest of honor and speaker. Mr. Gray 
gave a sales talk of inspirational value 
to the men and complimented them on 
their achievement in rapid growth. The 
was only opened in May and 


agency 
it is now hitting the million a month 
pace, with December assured of equal 


size to November. 


Olaf H. Johnson in Life Field 


Olaf H. Johnson, former insurance 
commissioner of Wisconsin, has con- 
tracted to represent the Central Life 
of Des sae in the Milwaukee 
agency. Johnson is well known 
en ee the state and should develop 
into a splendid life underwriter. He 
has had insurance experience in other 
lines. 


Gives Office Boys Luncheon 


Walter E. Webb, vice-president of the 
National Life, U. S. A., Chicago, one 0! 
the most respected and best liked © 
American life company executives 
started in the business as an office boy 
29 years ago with the A. W. Kimba 
agency of the Northwestern Mutual " 
Chicago. Therefore without any loss © 
prestige, he can and does hobnob wi 
the lesser classifications of the com 
pany’s employes. 

Mr. Webb thi s week gave a Iuncheo 
for the company’s office boys and young 
men under 21 years of age, w! ith ti 
especial thought that the compa! 
should recognize the value of its young’ 
men. and even its boys. 

“Office boys are offered an opporte 
nity for selection in succeeding years !" 
positions of responsibility,” he said. 





RECENT LETTERS 


The President of a large Company 
say 
n “will revolutionize Life Insurance 
Selling. 
A Superintendent of Agencies says; 
“Greatest Selling Idea im a Decade. 
An U pdorweter says : 
“It has doubled my income. 
LIFE INSURANCE AS A 
PROPERTY INVESTMENT 
Found only in “The Essentials of 
Life Underwriting” by 
Abner Thorp, Jr. 


The Diamond Life Bulletins 
420 E. 4th St., Cincinnati, 0. 
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PROPOSE CAPITAL INCREASE 
Split Up Into 200,000 Shares of $5 Par 
Value, Raise to $1,250,000, 
North American’s Plan 





Proposal to authorize total capital 
stock of $1,250,000 divided into 250,000 
shares each of $5 par value, and to split 
wp the present 20,000 shares of author- 
ized capital stock so as to make 200,000 
shares of $5 par by issuing 10 new 
shares in exchange for each share now 
held, will be voted by stockholders of 
the North American Life of Chicago at 
the annual meeting to be held in that 
city Jan, 14. The plan was approved by 
the board at a special meeting last 
week. 

The North American was incorpo- 
rated in Illinois in 1911, succeeding a 
New Jersey corporation of the same 
title which started in 1907. Headquar- 
ters were move to Chicago in 1912 and 
authorized capital was increased to $1,- 
000,000 in 1925, fully paid up. A large 
part of the stock is owned by the offi- 
cers, directors, managers and agents of 
the company. 

The North American stock has paid 
20 percent cash dividend consistently 
since 1920, according to “Best's Life In- 
surance Reports,” except in 1925, when 
a 43 percent stock dividend was de- 
clared. John H,. McNamara is chair- 
man of the board and E. S. Ashbrook 
is president. The other directors are 
Paul McNamara, Albert Schurr, H. O. 
Kramer, F. W. Marzluff, Thomas R. 
Rooney and John A, Risk. 


Agency Convention Dates Set 


The Black Hills region and Estes 
Park, Colorado, will be the meeting 
places for the central and western re- 
gional agency conventions of the North- 
western National Life in August, 1930. 
Atlantic City will be the location of the 
eastern regional convention and the “big 
meeting’ of agents from all regions 
who fulfill higher requirements than are 
necessary for attendance at their own 
regional convention. 

The Rapid City meeting will be held 
Aug. 14-16; Estes Park, Aug. 20-22, and 
Atlantic City, Aug. 27-29. 





Has $25 Million in Force 


As a result of a drive covering Octo- 
ber and November, the Midwest Life of 
Lincoln now has more than $25,000,000 
im torce. President W. W. Putney has 
just completed two years as head of the 
company and the drive was staged in 
his honor. 





American Eagle Life 


The American Eagle Life is being or- 
ganized in Decatur, IIl., with a proposed 
capital of $100,000. The stock with a 
Par value of $25 is being sold at $50. 
The officers are: President, L. C. Smith, 
and secretary-treasurer, M. S. Smith. 





National Reserve Honors President 


November was president’s month for 
the National Reserve Life of Topeka, in 
honor ot George Godfrey Moore. 

The field force responded to the oc- 
re with a new business production 
o over $1,200,000. The production for 
the 11 months of 1929 exceeded $5,000,- 
000, which | is $1,000,000 more than the 
Mee set ior the entire year by A. A. 
“cFall, manager of agencies, and L. S. 
"fewer, agency director. 





Fidelity of Birmingham 

Pi Fidelity Life of Birmingham, 
. *, Passed its 1929 goal in new busi- 
sss in November by doing $3,000,000 


of busines i 
nee. ess, according to John M. Car 
president ig to J Carr, 


NEW LIFE COMPANY STARTS 





American Chief of Tulsa Has Had Its 
Policies Approved—W. D. Meng 
Is President 





TULSA, OKLA., Dec. 19.—The 
American Chief Life of Tulsa has been 
organized with W. D. Meng, president; 
E. D. Briscoe, secretary, and James 
Goodner, treasurer. Mr. Meng is a 
former newspaper man. Vice-presidents 
include P. G. Wightman, also former 
newspaper man; James Hannah, presi- 
dent and principal owner of the Ameri- 
can National Bank at Apache, Okla.; 
A. T. Carpenter, N. M. Stephenson and 
George Blaine. 

Immediate steps are to be taken to 
organize a sales force. Policy forms 
have been approved by the state insur- 
ance department, which officers say will 
afford several new features in life and 
disability insurance. Offices are at 908- 
909 Tulsa Loan building. 





Continental Life of Missouri 


The Continental Life of Missouri re- 
ports a gain of 16.6 percent in written 
business for November, over the same 
month last year, and a gain of 25.2 per- 
cent for the first 11 months of 1929, 
over 1928. 

A spirited rivalry between the Nathan 
Benedict agency of Philadelphia and the 
Klitgard Agency of San Francisco for 
leadership in production in November re- 





| 
| 





sulted in a victory for the Philadelphia 
organization. Under the terms of the 
contest the winners are. to have a ban- 
quet at the expense of the losing agency. 


JR EERE 








Canadian President Resigns 


Hume Cronyn has resigned as presi- 
dent of the Mutual Life of Canada on 
account of ill health. R. O. McCulloch, 
first vice-president, was elected presi- 
dent by the board, and Louis L. Lang, 
president of the Lang Tanning Com- 
pany, was named first vice-president. 
Mr. Cronyn will remain on the board. 





Equitable Shows Great Gain 


Compared with $56,796,758 for No- 
vember, 1928, ordinary life insurance 
sold by the Equitable Life of New York, 
last month showed an increase of $1,- 
428,023. This brings the Equitable’s in- 
crease for 11 months to $33,389,969. The 
Equitable’s group insurance sales last 
month showed a gain in excess of $5,- 
000,000 over November, 1928. 





Royal Union Life Gains 


Paid-for business of the Royal Union 
Life for November reached $2,500,000, 
which was almost double the production 
for the same month last year. The 
business of the year up to Dec. 1 is ap- 
proximately $18,000,000, which repre- 
sents a gain of 30 percent over the 
business. 


Experiences Fine Increases 


Written business of the Guardian 
Life of New York increased 27.6 per- 
cent in November over the same month 
a year ago, issued business 19.6 per- 
cent and paid for 17.5 percent. The 
company has shown handsome advances 
in production every month this year. 





Company Notes 











The Lincoln National Life has been 
licensed in the District of Columbia. 


An amendment to the charter of ae Hd 


Fidelity Life of Dallas, increasing capie 
tal from $100,000 to $200,000, was ap- 
proved by the Texas insurance depart- 
ment. 


Subscriptions to The National Under- 
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“For Some Wee Breamer’s Cause” 


There’s an empty stocking hanging 
By many a wind-blown door, 

That must wait in vain for Christmas 
In the gray haunts of the poor; 

And eyes that now shine brightly 
Shall, through a rain of tears, 

See nothing there on Christmas 
But the sorrow of the years. 


But out where splendor centers 
In the mansions of the Great, 
No call will 
No tot will vainly wait; 
The Christmas horn will summon— 
The Christmas drum will roll 
The tide of joy in magic 
Through the gateway of each soul. 


oO unanswered— 


But where one gift would brighten 
The dark of weary days, 
No reindeer’s hoof will thunder 
Out poverty’s drear ways; 
And so, for God’s white season— 
For some wee dreamer’s cause— 
Don’t you think that you might whisper 
Just a word to Santa Claus? 


—Grantland Rice, 





The Penn Mutual Life 
Insurance Company 


Philadelphia 


Founded 1847 








Insurance. 
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investments in fluc- 
tuating securities. 

2—Ample capital and surplus 
for protection of policy- 


3—Policies for 
birth to age 65—both men 
and women. 
4—Sub-standard department 
for under average risks. 
5—Policy for rejected risks. 
6—Non-medical application 





| Ten Profit Points 


Commission, company, contracts, are only names. These 
are valuable to agents only when they are backed by serv- 


ice that enables the agent to write a profitable volume of 


The following are ten profit points of the Ohio National 
Life Insurance Company: 


Office staff. 


9—A correspondence course 
in life insurance for both 
beginners and experienced 


everyone— 


agents. 


anteed low cost 
service. 


The foregoing are only a few of the reasons Why It Pays 
to Tie Up With The Ohio National. 


Desirable openings available in the 
Arkansas, IIlinois, Indiana, Iowa, Kansas, Kentucky, Michi- 
gan, ‘Mississippi, Missouri, Nebraska, Ohio, Pennsylvania, 
Tennessee, Texas and West Virginia. 


For information as to territory and details of contract 


following 


The Ohio National Life Insurance Co. 


Cincinnati, Ohio 


T. W. Appleby, President. 
E, E. Kirkpatrick, Supt. of Agencies 


7—Free health examination 
service for policyholders. 
8—An agency-minded Home 


10—Participating or estimated 
low cost policy service; 
non-participating or guar- 
policy 


states: 














writer make ideal Christmas presents. 
Use the special blank in this issue. 
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YOU Who Are Interested 
in Selling Life Insurance 


or who may become interested in its sale, will want to 
know why The Gem City Life Insurance Company has 
nearly 14 times as much insurance in force at the close 
of 1928 as it had ten years before. 


The agency contract and the unusually wide range 
of underwriting provided by the company, that includes 
all standard and many special forms of participating and 
non-participating life, accident and health and group 
policies, with premiums payable monthly, quarterly, semi- 
annually or annually, are some of the substantial reasons 
for the outstanding progress the company is making. 


There are other equally impressive reasons and if 
you will write to I. A. Morrissett, President, at Dayton, 
Ohio, he will be glad to give you complete details of that 
agency contract and the very many reasons why it will 
pay you to join the rapidly expanding agency staff. 

The company wishes representatives in Ohio, 
Michigan, West Virginia, Tennessee, Alabama, Georgia, 
Louisiana, Florida and the District of Columbia. 


The Gem City Life Insurance 
Company 


oF Dayton, OHIO 
The Rapidly Growing Company 

















“Great Opportunities for You With Us” 


I *DALLAS 


(TEXAS) 
WANT *CHICAGO 
MEN (ILLINOIS) 


In the cities and states shown who have con- 
fidence in themselves and who are proud of 
their background of achievements. I want 
to hear from such men that I may choose a 
State Manager in each of these centers. Such 
a man must be capable of earning a sizable 


Salary 
but prefers to gain all the profits from his 
labors. In the latter case I have a commis- 
sion contract for him that 


. Is 
so broad and so profitable that he will be- 
come one of the outstanding citizens in his 
neighborhood as he continues to prosper. 
There is 


*DES MOINES 
*DAVEN PORT 


(IOWA) 


*OMAHA 
*LINCOLN 


(NEBRASKA) 


more complete assembly of policy contracts 
available in the Life Insurance Profession 
than those offered by us. To qualify for this 
lucrative position of trust, one needs only to 
have the moral support of his neighbors, a 
reputation for integrity and a desire to 


make his 
Object 


in life the fulfilling of the needs of his fel- 
low-man insurance-wise. Write me a letter 
about what you want most and I will arrange 
a personal interview. 


O. L. HOLLAND, 
President. 


American National Assurance Co. 
3719 Washington Boulevard St. Louis, Mo. 














High Spots in 
Big Gathering 


(CONTINUED FROM PAGE 5) 


gram. Chairman Hardin said that fac- 
ulty songs are part of the folk lore of 
universities and they usually ring true. 
The Princeton lads pay tribute to Dr. 
Hibben as follows: 

“Here’s to Hibben, they call him Jack, 

The whitest man in the old ‘fac.’” 

Chairman Hardin, who is also a trus- 
tee of Princeton, knew Dr. Hibben 
when both were undergraduates at 
Princeton. Dr. Hibben in prefacing his 
talk paid a tribute to Mr. Duffield’s 
father, who was head of the department 
of mathematics in his day, teaching 
there for 50 years. He declared that 
Mr. Duffield’s paper showed that the 
mathematical blood was flowing through 
his brain. 

Dr. Hibben said that life insurance 
eliminates chance. In large numbers 
the ratio of certainty emerges. Varia- 
tions in mortality ratio are negligible 
over an extended period. Dr. Hibben 
said that a chance event has many 
causes. He said chance is a coincidence 
of unknown and unrelated forces. 


Finds the Constant in Living 


The self-determining persistent will 
of the individual, Dr. Hibben contended, 
is the constant in living. There should 
be a conscious objective in life. People 
should have an understanding of life’s 
values and realize some of its enduring 
satisfactions. There must be a zest for 
living as well as for business. Reci- 
procity should be as important a factor 
in living as in business, he declared. 
Dr. Hibben closed his address with an 
appeal for the marshaling of all forces 
against war. He said that war is the 
most destructive factor of the day and 
if there is another one it will produce 
a cataclysm too horrible to contemplate. 
It will not only destroy life insurance 
companies but civilization. He said 
the new world order should have no 
place for war. 


Agricultural President a Spenker 


At the last session Dr. Francis David 
Farrell, president of the Kansas State 
Agricultural College, was the first 
speaker. He impressed all with his con- 
cept of farm life and its contribution to 
civilization. He addressed the life presi- 
dents as “fellow farmers.” That was 
significant in that so many companies 
have had to take over farms on fore- 
closure. Dr. Farrell is farmer born 
and has served both the federal and 
state governments in the Department 
of Agriculture. Chairman Hardin caused 
a smile in his introduction by saying 
that “most of us are now operating 
agricultural departments and we wel- 
come a coworker.” Dr. Farrell de- 
clared that a farm trained boy in going 
to the city brings to urban life the 
qualities of kindness, patience and sym- 
pathy due to the fact that he has had 
to care for farm animals and assume 
many responsibilities. He said that the 
farm developed initiative and self-reli- 
ance. To be a successful farmer one 
must have strength, hope and courage. 


Tells of the Bell Program 


Another outside business man who 
contributed to the program was Charles 
Proctor Cooper, vice-president of the 
American Telephone & Telegraph Com- 
pany, who told about the thrift plan of 
the Bell Telephone System. This plan 
includes pensions, disability and death 
benefits and a savings system. There 
are 450,000 employes involved. After 
an employe has served two or more 
years he can take advantage of the 
death and disability benefits. The entire 
cost is borne by the company. Mr. 
Cooper sa'd that this provides a nucleus 
of a benefit around which an employe 
can build a thrift program. The thrift 
plan of the Bell system includes the 
purchase of American Telegraph & 
Telephone Co. stock on the deferred 
payment plan, life insurance on the sal- 








ary deduction plan, and a savings fund. 
The employe decides how much he de- 
sires to have deducted from his payroll! 
oe Gan this is allocated to the proper 
und. 

Mr. Cooper said that this life insur- 
ance is not considered as complete life 
insurance protection but gives immedi- 
ate aid. The Bell Telephone people 
have arranged with some life insurance 
companies to provide the salary deduc- 
tion plan. At times agents are given 
an office in the building so that em- 
ployes can confer with them regarding 
their life insurance program. He said 
that at present there is $90,000,000 life 
insurance involved on this plan. A sav- 
ings account is established in a bank 
and contributions are made to it. All 
this, however, is voluntary. Mr. Cooper 
said that one of the facts brought out 
in the salary deduction life insurance 
plan was that most of the employes had 
no insurance or were very inadequately 
insured. Those that did carry insurance 
bought it on the industrial plan, being 
$500 or less. He said that the total pay- 
roll deduction to employes amounted to 
$60,000,000 a year or about 6 percent of 
the salaries. 

George L. Williams’ Paper 


George L. Williams, vice-president 
and chairman of the board of the Union 
Central Life, made a valuable contribu- 
tion in his paper. Ohairman Hardin re- 
ferred to Mr. Williams as an athlete at 
Ohio Wesleyan College, being a foot- 
ball player, playing center and guard at 
different times. Mr. Williams had writ- 
ten to a number of companies to get 
concrete incidents of the beneficent 
effects of life insurance. He cited vari- 
ous cases showing the effect of life in- 
surance money and what it meant at 
critical times. Every company has let- 
ters or records from families of policy- 
holders showing gratitude that is felt 
for the life insurance that the holders 
carried. He used these to good effect. 

The last speaker was Dr. S. S. Hueb- 
ner of the University of Pennsylvania, 
who is dean of the American College 
of Life Underwriters. Dr. Huebner ex- 
plained the plan of the American Col- 
lege. He attaches great importance to 
service in the work of life insurance 
salesmen, saying that more is needed 
than honesty. There must also be 
knowledge. He said that life insurance 
selling is a serious vocation. More is 
required than mere selling. The sales- 
man should be able to give accurate ad- 
vice. The company, he said, should in- 
sist on proper fitness of its men. Life 
insurance men, he said, should lead and 
not be led. The American College of 
Life Underwriters was organized for 
the advancement of salesmen in the 
field. The recipient of its degree occu- 
pies the same place in its domain as 
the chartered public accountant does in 
the field of accountancy. He said the 
college is separated entirely from the 
National Life Underwriters Association. 
Dr. Huebner claimed that the establish- 
ment of the American College has been 
fully justified. 


Courses Are Established 


He said there are now 44 colleges 
serving as examination centers. Some 
colleges, he said, shave _ established 
courses leading up to the chartered life 
underwriters’ examinations. A number 
of colleges, he said, have established an 
insurance course for the first time. Up 
to date there have been 100 candidates 
who have successfully passed all exam- 
nations. He predicted that between 300 
and 400 will take the June examination. 
By having better educated men in the 
field, Dr. Huebner feels that the tremen- 
dous agency turn-over will be reduced. 
He also said that in some colleges life 
insurance instruction is given for the 
benefit of the general students and this 
is very valuable. He asserted that edu- 
cation is the main key to the future lile 
insurance growth. 


Subscriptions to The National Under 
writer make ideal Christmas present* 
Use the special blank in this issue 
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ROSAN TS HONORED 


Samuel D. Rosan, supervisor of the 
brokerage department of the C. B. 
Knight agency of the Union Central 
Life in New York City, has been elect- 
ed president of the Brownsville & East 
New York Brokers Association. Mr. 
Rosan is among the younger men of 
the business, still under 30, but for 
seven years he has made an excellent 
record with the Knight agency. He 
has developed a large business for the 
agency in the Brownsville and East 
New York territory and is well known 
among general brokers, not only in 
Brooklyn, but im New cork as well. 


ROTARIANS “coop” PROSPECTS 


Current advertising of the magazine, 
“Rotarian,” carries a strong appeal for 
life insurance, as well as somewhat of 
a story for life underwriters as to pos- 
sibilities among their local business 
leaders. A recent advertisement of this 
magazine, the organ of the Rotary 
Clubs, is headed, “$3,000,000,000—Ro- 
tarians carry three billion dollars in life 
insurance — and pay annual premiums 
of more than $100,000,000. These state- 
ments are based on a ‘cross section’ 
analysis which indicates that 91.25 per- 
cent of Rotarians carry life insurance; 
that the average amount of insurance 
carried is $24,625; that the average age 
is 46.” That is not all of the ad, but 
it is enough to give a lead to every life 
underwriter among his Rotarian friends. 
It shows an average coverage among 
these men considerably above the aver- 
age of the country. And it shows that 
the under-average Rotarians should 
very readily be boosted to this figure. 
Further, it points to sales possibilities 
among other business leaders, for the 
rivalry between luncheon clubs is keen 
and not many would wish to admit that 
these figures could not be equalled by 
them. 

_ ., 

REFUND ANNUITIES UNCHANGED 

Considerable misunderstanding arose 
in the field and even in some home offices 
over the recent order of Superintendent 
Albert Conway of the New York insur- 
ance department, prohibiting single pre- 
mium annuities which guarantee the re- 
turn of the full premium at death. It 
was thought by many that this referred 
to the old forms of guaranteed refund 
annuities, but Mr. Conway stated this 
week that it applied only to those plans 
of a purely banking nature, where, re- 
gardless of the total annuities paid, the 
full premium is refunded at death. The 
old, popular forms, of course, guarantee 
the payment of an amount equal to at 
least the premium, but do not return 
the premium at death. The forms to 
be stopped are those of a pure banking 
nature, little written and of little advan- 
tage over a bank deposit. z 

Annuities seem to be increasing in 
demand, in the return to the investment 
field of a large part of speculation funds. 
They have grown in favor in this coun- 
try to a marked extent in recent years, 
and are now increasing in popularity 
even more. The guarantee of a return 
larger than possible through bank de- 
posits or most investment channels, 
even though no return of principal is 
granted, is increasingly desired by those 
reaching. the retirement age and it is 
expected that the nation-wide advocacy 
of old age pension plans will add still 
greater impetus to the development of 
regular annuity sales. 

e 2 
WORKING ON PENSION BILLS 


New York is assured of a legislative 
battle on the question of old age pen- 
sions at the coming session, as several 
imterested organizations are now at 
Work on a tentative draft of a bill in 
which the desires of all can be incorpo- 
rated. It is hoped to draft a bill which 


AS SEEN FROM NEW YORK 


{ By C. C. NASH, Jr. 
, (Nash of the National). 


. 











will remove most of the objectionable 
features and thus facilitate passage, but 


tion to the legislature at this session. 
At a meeting last week of the League 
for Industrial Democracy this was dis- 
cussed by such men as Bishop McCon- 
nell of the Methodist Church, Louis 
Waldman, Socialist candidate for New 
York governor last year, and Abraham 
Epstein, secretary of the American As- 
sociation for Old Age Security. 





Insurance Society of New 
York Gives Strong Course 





NEW YORK, Dec. 19.—The life in- 
surance course of the Insurance Society 
of New York shows an unusually strong 
agenda. Sessions will be held every Fri- 
day, from 5 to 5:45 p. m., the coming 
four months and represent a broad range 
as to subject and an able leadership. 

Lectures already given include “The 
Life Insurance Company” and “Organ- 
ization of Life Insurance Companies,” 
Henry Moir, president United States 
Life; “Scientific Basis,” Frank D. 
Kineke, mathematician, Prudential. 
Those to come are: Jan. 3, “Tables 
of Mortality,” Arthur Coburn, vice-pres- 
ident North American Reassurance; Jan. 
10, “Review,” Mr. Coburn; Jan. 17, 
“Different Types of Insurance,” Samuel 
Milligan, vice-president, Metropolitan 
Life; Jan. 24, “Different Types of In- 
surance,” Mr. Milligan; Jan. 31, “Annui- 
ties,” Dwight Walker, associate actuary, 
Equitable Life; Feb. 7, “Premium Rates,” 
Mr. Walker; Feb. 14, “Common Con- 


president, Equitable Life; Feb. 21, “In- 
dustrial Insurance,” Raymond Van A. 
Carpenter, actuary, Metropolitan Life; 
Feb. 28, “Special Features,” speaker to 
be announced later; March 7, “Special 
Features,” Alfred J. Riley, assistant 
mathematician, Mutual Benefit Life; 
March 14, “Group Insurance; Group 
Pensions,” Reinhard A. Hohaus, assist- 
ant actuary, Metropolitan Life; March 2, 

“Means of Selection of Risks,” Ray D. 
Murphy, vice-president, Equitable Life; 
March 28, “Methods of Claim Settle- 
ments,” Curtis Robertson, assistant sec- 
retary, Guardian Life. 

The second year coure program in- 
cludes: Dec. 27, “Selection of Risks,” 
W. H. Dallas, assistant vice- president, 
Aetna Life; Jan. 3, “Participating 
and Non-Participating Insurance,” John 
M. Laird, vice-president, Connecticut 
General; Jan. 10, “Review,” Edward 
R. Hardy, secretary, Insurance Insti- 
tute; Jan 17, “Office Organization,” 
John S. Thompson, vice- president, Mu- 
tual Benefit Life; Jan. 24, “Annual 
Statements,” Mr. Thompson; Jan. 
“Office Organizationy’ speaker to be 
announced later; Feb. 7, “Agency Or- 
ganization,” Charles G. Taylor, assist- 
ant manager, Life Presidents Associa- 
tion; Feb. 14, “Official Supervision and 
Taxation,” speaker to be announced. 


American Bankers Has 
Big Chicago Convention 


(CONTINUED FROM PAGE 6) 

be given to the consideration of the 
commercial casualty business while the 
industrial section will meet at the same 
time. At the banquet that evening Al- 
len D. Albert, assistant to the president 
of the Chicago World’s Fair & Cen- 
tennial celebration, will speak on “Un- 
tilled Fields of Insurance.” 

The ordinary casualty and industrial 
section will have a meeting also on Sat- 
urday morning. 

There will be a luncheon Saturday 
noon at which J. Heber Hudson, direc- 
tor of the organization service depart- 
ment of the Illinois Chamber of Com- 
merce, will speak as will President F. 





H. Rowe. 


it is certain to be ready for presenta- 


tract Provisions,” Ray D. Murphy, vice- |. 
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The 
Season's 
Greetings 


Pca is 


S. T. WHATLEY 


General Agent 


AETNA LIFE INSURANCE CO. 


230 South Clark Street 


Telephone State 3380 
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43.8% GAIN IN 1929 














VERY month of the first 

half of 1929 contributed 
a new all-time monthly record 
of production by the Com- 
pany in an Expanding Mood. 
Nineteen Thirty will be an- 
other great year, with still 
greater opportunities for its 
fieldmen. 


CALIFORNIA STATE LIFE 
INSURANCE COMPANY 


J. ROY KRUSE, President 
JAMES L. COLLINS, Supt. of Agencies 


Home Office: Sacramento 











Chicago, Illinois 
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Life Insurance Must Face Issue 


Lire insurance now faces a major prob- 
lem of public interest which demands a 
solution and which promises to bring life 
insurance before the public in legislative 
halls in the very near future—either fa- 
vorably or unfavorably, as life insurance 
itself dictates. For, if the problem be 
swept aside as unworthy of attention or if 
the suggested solutions be fought without 
offer of constructive suggestions for a 
substitute, then the reaction will be very 
unfavorable. The situation is somewhat 
analogous to that through which casualty 
insurance companies have passed during 
the past five years on the matter of com- 
pulsory automobile insurance, first arous- 
ing public antagonism through rigid oppo- 
sition and then realigning public opinion 
by fostering a substitute plan, equitable to 
both. 

The present issue to which all this ap- 
plies is the proposal of institution of old 
age insurance. This is now being aggres- 
sively sought by many well established, 
well financed and well endorsed organiza- 
tions. At present, it is being sought on 
the basis of state insurance. That is, as 
it always has been, distasteful to the reg- 
ularly instituted insurance business. But 
it is not enough to thrust the dish aside, 
for it is going to be served up before the 
nation’s household in due season. Mere 
opposition will do little more than, per- 
haps, urge the others to taste of the for- 
bidden fruit. The movement for old age 
insurance is an old one and has developed 
slowly but ponderously. It is now a well 
organized public demand, backed by the 
masses of workers and championed by 
their most effective national organizations, 
as well as by néw ones recently formed 
for this purpose alone and operating un- 


der the direction of many of the nation’s 
leaders in politics, finance and industry. 

When public demand calls for a change, 
it must be heeded, as even the veteran po- 
litician well realizes. Life insurance must 
heed the call for some form of old age 
protection. There is no longer a shadow 
of a doubt as to the imminency of the is- 
sue, for the next session of the New ‘York 
legislature promises a battle on the mat- 
ter, with a proposal for state old age in- 
surance, backed by the Socialist party, the 
Ovp Ace Security Lreacue and many 
other organizations and individuals—not 
to overlook Governor RoosEVELT, an in- 
surance man himself. 

This puts before the insurance comp.- 
nies a responsibility to do something more 
than to merely oppose the measure. That 
can do little good and can do much harm. 
There is no great amount of time, as a 
national campaign has been launched for 
this long sought old age protection and 
the coming sessions of legislatures will 
have it before them. A _ substitute plan 
for state insurance must be presented at 
once, if it is to be warded off. To refer 
committees and commissions to the bene- 
fits of group insurance or pension plans 
is no answer, for the commissior.s have in 
mind a sweeping coverage for a!! aged 
people, regardless of their ability to re- 
main regularly employed or chance meet- 
ing with an insurance agent—and that 
seems to be what the public desires. 

Insurance executives can well afford to 
take a lesson from the beok of casualty 
insurance and put their heads together at 
once, seeking till they find a substitute 
plan for compulsory state insurance—-and 
then campaigning vigorously in its favor, 
as a matter o general public interest. 


Result of Right Selling 


Intelligent personal service on part of 
agents to policyholders brings its re- 
ward. If policies have been placed 
right in the first place, if the policy- 
holder has confidence in the agent and 
the company, if he realizes that his in- 
surance is thoroughly dependable, if in 
the closing of the case high pressure has 
not been used and the sale was a per- 
fectly natural one, he will undoubtedly 


remain with the company if he can pay 
the premium. 
We were looking—over-the other day 


the figures of the NorTHWESTERN MuTUAL 
Lire, which is a company whose agents 
are trained primarily to give a large 
amount of personal service. This un- 
doubtedly is reflected in its first year 
lapse rate, which for a number of years 
has run 7.46 percent. This indicates that 
in the programming and placing of in- 
surance the agents have had an eye sin- 
gle to the welfare and best interests of 


policyholders. It would pay companies 
to study the low lapse rates of some 
institutions. 





PERSONAL SIDE OF BUSINESS 














John A. Stevenson, manager in New 
York City and Philadelphia for the 
Penn Mutual Life and formerly one of 
the agency vice-presidents of the 
Equitable Life of New York, has been 
selected by the American Library As- 
sociation as the author of the “Sales- 
manship” book and course in its “Read- 
ing with a Purpose” program of adult 
education. Mr. Stevenson is well quali- 
fied for the work, having had educa- 
tional training prior to his insurance 
work as a college professor, augmented 
by keen training work in life insurance 
sales, which gave him the reputation of 
one of the keenest of sales educators. 
The extent to which Dr. Stevenson’s 
book will be disseminated is indicated 
by the fact that there are now more than 
600,000 copies of the 60 or 65 titles now 
in circulation throughout the country. 
It is a course of reading sold at minimum 
rates by local libraries or the American 
Library Association. 


Roger Mertz of Cleveland demon- 
strated that he was not in the least 
superstitious by accepting the general 
agency of the Security Mutual Life of 
Binghamton for northern Ohio on Fri- 
day, Dec. 13. Mr. Mertz has been ac- 
tively connected with the insurance busi- 
ness for 13 years. For eight years he 
was with the Equitable Life of New 
York on personal and organization work 
in western Ohio with headquarters at 
Columbus. The other five years he has 
been in Cleveland, with the New York 
Life in various capacities. His head- 
quarters have now been established at 
1024 Keith building. 


Douglas E. Thompson, executive as- 
sistant at the head office of the Mutual 
Trust Life of Chicago, will on Jan. 
become contest editor of the Dartnell 
Corporation of Chicago, which publishes 
all sorts of sales material, books, printed 
salesmanship magazines and an execu- 
tive sales service. Mr. Thompson has 
devoted his time largely to production 
and agency work. In this connection, 
therefore, he has had an admirable train- 
ing for his new position. He is regarded 
as a young man of fine ability who has 
made many friends with the Mutual 
Trust Life organization. 


John S. Marsh, general agent of the 
Northwestern Mutual Life at Cleveland, 
is receiving the condolences of his 
friends due to the death of Mrs. Marsh. 


R. W. Fowler and Mrs. Fowler will 
probably celebrate their 1929 Christmas 
along about Sept. 14, 1930, when they 
return from a trip around the world on 
which they embarked Friday, Dec. 13. 
Mr. and Mrs. Fowler are to be “robbed” 
of Christmas Day, as they will cross 
the 180th meridian about midnight, Dec. 
24, and as the “next day” will be the 
“day after Christmas” they will not be 
able to entertain Santa properly. 

Mr. Fowler is one of the most popu- 
lar life men on the Coast. He became 
manager of the San Francisco office of 
the Lincoln Life five years ago after 
serving as home office general agent of 
the company and also superintendent of 
agencies. In August of this year he re- 
signed as manager to engage in per- 
sonal production in San Francisco. 


The Penn Mutual thas added a notable 
banking figure to its board of trustees, 
President William A. Law announcing 
the election of Charles S. McCain, presi- 
dent of the Chase National Bank of 
New York. Mr. McCain is one of the 
country’s youngest presidents of a nota- 
ble bank, not yet having completed his 
46th year. He was born in Arkansas, 
his father being one of the leading law- 
yers of the state. The son organized 
and became vice-president and secretary 


of the Bankers Trust Company of Lit- 
tle Rock, reaching its presidency in 
1924. He became vice-president of the 











National Park Bank of New York in 
1926, and president in 1927. When that 
institution and the Chase National Bank 
recently merged, he was elected presi- 
dent. 


D. B. Cooper, general agent for the 
Connecticut Mutual at Sy racuse, N. 
and member of the company’s agency 
force for 55 years, is recovering in his 
home following a fall in that city, in 
which he sustained two broken ribs. Mr. 
Cooper was tripped by a sidewalk ele- 
vator which was rising as he was pass- 


ing it. The enforced idleness is the 
first of any length since Mr. Cooper 
joined the Connecticut Mutual staff 


and he hopes to return to work within 
a reasonably short time. 


Sam W. Carothers, general agent of 
the California State Life at Dallas, who 
was severely injured in an automobile 
accident near Huntsville, Tex., last 
month, is now recovering. He sustained 
a broken leg. The automobile in which 
he was driving was hit by a heavy truck 
and demolished. He had in addition a 
fractured kneecap and scalp and body 
wounds. He was taken to the Baptist 
sanitarium in Houston. 

In an automobile collision in San 
Diego, Cal., early in July, Mrs. Caroth- 
ers was killed and the daughter seri- 
ously injured. 


Frank B. Jacobshagen, secretary of 
the Farmers & Bankers Life of Wichita, 


Kan., has a birthday Sunday next, hav- 
ing been born at Elgin, Ill., Dec. 22, 
1889. Mr. Jacobshagen has been 19 


years with the Farmers & Bankers and 
has contributed much to its upbuilding. 
He is a quiet, modest man but despite 
this is a very popular and highly es- 
teemed citizen of Wichita. 

A. E. Mielenz, general agent for the 
Aetna Life at Milwaukee, has been 
elected president of the Goodwill Indus- 
tries, a charitable organization devoted 
to reclamation of furniture, clothing and 
other articles by handicapped and poor 
persons who are paid for their work 
from the sales of the reconditioned ar- 
ticles. 


The “Fidelity Footlighters,” a drama- 
tic club composed of employes from the 
Fidelity Mutual Life of Philadelphia, 
gave its annual production “The First 
Year,” Dec. 11. 


A. F. C. Fiske, 


second vice-president 
of the Metropolitan Life, tendered 
George W. Bahlke, manager of the 
Homewood, Md., district, a complimen- 
tary dinner in Baltimore last week in 
honor of Mr. Bahlke’s 30th anniversary 
with the company. Governor Ritchie 
and a number of civic and insurance 
leaders attended. 

Mr. Bahlke started as an agent in 
Baltimore. After nine months he was 
promoted to be assistant manager. In 
1904 he was promoted to be manager 
in Richmond, Va. In 1914 he was trans- 
ferred to Baltimore as manager. 

At the meeting of the executive com- 
mittee of the American Life Convention 
in New York City last week an exquis- 
ite platinum watch and chain were pre 
sented to Claris Adams, vice-president 
American Life of Detroit, who recently 
retired as general manager of the com- 
pany organization. It was a token of 
appreciation of Mr. Adams’ splendid 
service during his administration. 


Vice-President Hugh D. Hart of the 
Penn Mutual Life was present Monday 
evening at a dinner given by William A 
Courtright, retiring general agent at In- 
dianapolis, to present his successor, |- 
L. Newman, to the fraternity. On 
Wednesday Mr. Hart was in Chatta- 
nooga and addressed the Chattanooga 
Life Underwriters Association in the 





Dec 





even 
give 
Life 
the 

busil 
the 

tual 
Hart 
fore 
Hart 
in lif 
on t 
metl 





Mc 
know 
open 
unde 
Mr. | 
izer | 
and 
the } 
Ind. 
West 
as ge 
ment 
Liabi 
valty 
Soutl 

Th 
count 
Liabi 
cently 
super 
India 
depar 
to ha 


retires 
end ¢ 
that t 
endor 
with | 
at Pe 
an un 
emine 
That 
year | 
called 
ager, 
years. 

The 
the ne 
been | 
Was | 
year, 
first si 
lyn cc 
sioner 
depart 
forts ; 
the pe 
succes 





December 20, 1929 


LIFE INSURANCE EDITION 








evening. On Friday he is scheduled to 
give an address before the Memphis 
Life Underwriters Association, and in 
the evening a dinner with prominent 
business men. On Saturday morning 
the Memphis agency of the Penn Mu- 
tual is to have a meeting which Mr. 
Hart will address. In his addresses be- 
fore life underwriters’ associations Mr. 
Hart is surveying the present situation 
in life insurance and laying special stress 
on the progress of scientific educational 
methods now being followed. 


E. L. Carpenter of Minneapolis, a di- 
rector of the Northwestern National 
Life of Minneapolis since 1911, has been 
appointed on the executive committee 
of outstanding business and financial! 
leaders to carry on President Hoover's 
plan to promote business activity. 


Philip St. George Cooke, secretary of 
the Life of Virginia, has been elected 
president of the Richmond chapter of 
the Sons of the American Revolution. 


L. Brackett Bishop and Mrs. Bishop 
of Chicago, who have been for a num- 
ber of weeks in Miami, Fla., are in Chi- 


| day. 





cago for a few days and are returning 
to Miami this week. Mr. Bishop was 
formerly manager of the Massachusetts 
Mutual Life in Chicago and is a former 
president of the National Association of 
Life Underwriters. This will be his 
twelfth winter spent at Miami. He 
states that the advance reservations in 
the hotels there indicate there will be 
more visitors during the winter than 
ever before. The life insurance business 
in Miami, he finds, ts thoroughly satis- 
factory. At a recent meeting at which 
125 agents and managers attended he 
gave an address. Mr. Bishop declares 
that it will not be long before some of 
the large up to date agencies of New 
York, Chicago and other northern 
points will have branch offices at Miami 
so that their agents can spend part of 
the time during the winter in the south- 
land and do business at the same time. 

Mr. Bishop will celebrate his 76th 
birthday anniversary, Feb. 2, which he 
calls attention will be ground-hog’s 
He is the oldest living ex-presi- 
dent of the Chicago Life Underwriters 
Association and is the oldest ex-presi- 
dent of the National association in point 
of years. 








LIFE AGENCY CHANGES 

















OPENS A LIFE DEPARTMENT 
Montgomery & White, Chicago General 
Agency Gets Western & Southern 
—Hettick Is Manager 





Montgomery & White, Inc., well 
known Chicago general agency, has 
opened a life insurance department 


under the management of Cyril Hettick. 
Mr. Hettick was formerly agency organ- 
izer for the New York Life in Chicago 
and prior to that was general agent for 
the Minnesota Mutual Life at La Porte, 
Ind. The agency will represent the 
Western & Southern Life of Cincinnati 
as general agent for the ordinary depart- 
ment and also represents the American 
Liability & Surety of Cincinnati—a cas- 
valty running mate of the Western & 
Southern Life. 

The agency was appointed Cook 
county general agent for the American 
Liability & Surety in March and re- 
cently was made branch manager with 
supervision over Illinois and northern 
Indiana. With the addition of the life 
department, the agency is now equipped 
to handle every kind of insurance. 





SON SUCCEEDS DIEFENDORF 





Elder’s Forty-one Years’ Service in the 
Mutual to Close, with Able Suc- 
cessor in Family 





Warren T. Diefendorf, Brooklyn man- 
ager for the Mutual Life of New York, 
will retire from active service under the 
retirement plan of the company, at the 
end of this year, to be succeeded at 
that time by his son, Warren E. Dief- 
endorf. The present manager has been 
with the Mutual Life 41 years, starting 
at Peoria, Ill., as special agent under 
an uncle, John W. Diefendorf, who was 
eminent in the field ranks at that time. 
That was in 1888 and in the following 
year his success was such that he was 
called to the Brooklyn agency as man- 
ager, which post he has held for 40 
years, 

The son, who becomes manager at 
the new year, is 36 years old and has 
been with the company since 1914. He 
was eminently successful in his first 
year, qualifying for the field club. His 
first sale was to a policeman on a Brook- 
lyn corner, who later became Commis- 
sioner Enright of the New York police 
department. Mr. Diefendorf’s own ef- 
forts and ability have qualified him for 
the post, which is in no wise a family 
succession, 








CRISWELL WITH JU. S&S. LIFE 


Former Secretary of the Chicago Life 
Underwriters Association Becomes 
Supervisor of Agents 








Clinton F. Criswell, who was for- 
merly executive secretary of the Chi- 
cago Life Underwriters Association, has 
gone with the United States Life as 
agency supervisor traveling out of Chi- 
cago. The company has not had an 
agency man in the west since E. W. 
Christy of Cleveland started to devote 
all his time to personal business. Mr. 
Christy worked in both Chicago and 
Cleveland. Mr. Criswell will give some 
attention to personal production but the 
major portion of his time will be de- 
voted to developing agents. He has a 
wide acquaintance in the field. 





BYRNE APPOINTED MANAGER 





New Jersey Man of Long Insurance 





Experience Goes With Continental 
American at Newark l 





The Continental American Life of 
Wilmington, Del., announces appoint- 
ment of Francis A. Byrne as manager 
for northern New Jersey, with head- 
quarters in the company’s new branch 
office, 812 Military Park building, New- ; 
ark. 

Mr. Byrne goes to the Continental 
American with more than 20 years’ suc- 
cessful insurance experience. Starting ; 
in 1906 in the accident department of ; 
the Fidelity & Casualty, he served that | 
company successively as underwriter | 
and supervisor of the business exten- | 
sion bureau. In 1919 he joined the 
Travelers as a field assistant, assigned | 
to the 55 John street branch office, New 
York City. 

Two years later he was promoted to 
manager of the Travelers’ Bronx 
branch, continuing in that capacity until ! 
Jan. 1, 1929, when he resigned to enter 
the field as a personal producer in 
northern New Jersey, where he resides 
and has an extensive personal acquain- 
tance. 


ee es 





F. Rawlins Camper 


The Continental American Life of 
Delaware has appointed F. Rawlins 
Camper manager for central Pennsyl- 
vania with headquarters at Harris- 
burg. Mr. Camper joined the Conti- 
nental American at East New Market, 
Md., in 1918. He was then made gen- 
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eral agent for Caroline county, Md., and | merly large producers for the Equitable 


later was supervisor and assistant man- 
ager at Philadelphia. 





Glenn E. Horton 


Glenn E. Horton has been appointed 
general agent of the Cedar Rapids Life 
at Waterloo, Ia. He goes from the 
Merchants Life of Des Moines. 





Cc. W. Bolen 


Cc. W. (“Shifty”) “Bolen, director of 
athletics at Wilmington college, has re- 
signed effective Jan. 1 to go with the 
Ohio State Life at Columbus. Mr. 
Bolen is widely known as a coach, hav- 
ing previously been with Indiana uni- 
versity, Ohio Northern university, and 
having been a football and basketball 
star at Ohio State. 





Dooley & Jennings 


The Atlantic Life has appointed 
Harry A. Dooley and Lynn F. Jennings, 
under the firm name of Dooley & Jen- 
nings, general agents for Cleveland and 
surrounding territory with offices at 651 
Terminal Tower. 





Both men were for-! 


Life of New York. 


A. R. Rucks 


A general agency has been opened by 
the John Hancock at Nashville, Tenn., 
with A. R. Rucks as general agent. He 
has been with the Mutual Life of New 
York in Nashville for five years. His 
office, in the Bennie-Dillon building, will 
have charge of 50 counties in central 
Tennessee. 





Fred Brynn 


Fred Brynn has been appointed agency 
supervisor in the office of George W. 


| Hoffman, general agent of the National 


Life of Vermont in Pittsburgh. 


Life Agency Notes 


Roger Schenk has been appointed gen- 
eral agent for the Continental Assurance 
at Peoria, Ill. 

A district branch office at Fort Bragg, 
for the State Life of Indiana has been 
established with W. W. Salsig as man- 
ager. 

John Chamvers has been appointed man- 
ager of the service department of the 
Davis general agency of the Penn Mutual 
Life in Denver. 
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JUNIOR ROUND TABLE PLANS 





Permanent Organization Formed in 
Boston to Bring Producers in Million 


or Half Million Class 





At the second meeting of the Junior 
Round Table in Boston a permanent 
organization was formed. The prelimi- 
nary meeting was called by Earl G. 
Manning, associate general agent for the 
John Hancock Mutual Life in Boston 
and a prominent factor in the Million 
Dollar Round Table. The object is to 
try and develop some of the larger pro- 
ducers in and about Boston to $500,000 
or $1,000,000 producers. There were 
about 75 agents present at this second 
meeting as against 40 at the original 
meeting. 

For eligibility to the Junior Round 
Table a man must have written $250,- 
000 of business the present year or the 
club year. This business need not have 
been produced in one company. In 
order to maintain membership for the 
second year and each succeeding year 
an agent must show an increase of 
$50,000 a year until he reaches $500,000 
in production, after which he will auto- 
matically be entitled to membership 
every year, 

A committee was formed to review 
the proceédings of each meeting and 
also to review any new canvassing ma- 
terial for use of the members. It in- 
cludes Earl G, Manning, Harold Cooley, | 
supervisor New England Mutual; Wal- | 
ter Tougas, 
Weissman, a million dollar producer. 
The committee is made up of one gen- | 
eral agent, one supervisor and three 
special agents, one of whom must be 
a million dollar producer. There were 
also in attendance at this meeting about | 
12 officers representing various banks in 
Boston. The main discussion was on 
business conditions and Hermann 
Arendtz, an authority on economics, was 
the principal speaker. 

It was decided to hold five such meet- 
ings during the year. Each member of 
the permanent organization committee 
will act as chairman at one of these 
meetings. He will be expected to make 
up the entire program and furnish the 
speaker for his meeting. 





Pittsburgh Office Moves 


The Pittsburgh office of the Colum- 
bian National, of which W. E. Cox is 
general agent, has been moved from the 
Columbia..bank building to the Clark 
building. 





Harry Kay, and Samuel | city, Insurance Commissioner Wysong, 


| President C. 


| guests. 


| erly located at Ft. 





GIVE OUT NEW YORK PROGRAM 





Northwestern Mutual’s Eastern Re- 
gional Convention to Be Held 
There Jan. 3-4 





The program for the convention of 
agencies of the Northwestern Mutual 
Life in the New England, middle At- 
lantic and south Atlantic states, to be 
held in New York City on Jan. 3-4, has 
been announced. 

W. Everett Rowley of Gooding & 
Rowley will be chairman of the open- 
ing session. “Why Life Insurance?’ 
will be the center of discussion. Vice- 
president M. J. Cleary will make the 
keynote address. Other speakers the 
first day will be P. T. Allen, Buffalo; 
J. Hicks Baldwin, Washington, D. C.; 








Henderson Peebles, special agent in 


Pennsylvania and West Virginia; Philip 
Cohen, Buffalo; H. E. Strong, Pitts- 
burgh, and Joseph T. Gallagher, assist- 
ant superintendent of claims at the 
home office. 

At the district agents conference Earl 
E. Lincoln, Rochester, N. Y., will be 
chairman. Speakers include Roger A. 
Clark, assistant superintendent of agen- 
cies; W. B. Cushman, Maine, supervi- 
sor, and M. J. Cleary, vice-president. 
The principal speaker at the dinner 
meeting will be Harvey Weeks of the 
Central Hanover Trust Company. 

At the second day’s session Ernest H. 


Earley, Brooklyn, will be chairman. 
Speakers include Norman R. Hill, ol 
Williamsport, Pa.; M. Lillis, Erie, 


’a.: R. M. Talbot, Brooklyn, and Her- 
man Duval. 

The convention will 
luncheon conference, with P. 
as chairman. The principal speakers 
will be Ralph M. Hamburger, general 
agent at Minneapolis and president of 
the General Agents Association of the 
Northwestern Mutual, and Charles H. 
Parsons, superintendent of agencies. 


close with a 
T. Allen 





Boyce Agency Celebrates Greatest Year 


The 1930 plans for the W. L. Boyce 
agency of the Equitable of New York 
at Syracuse, N. Y., call for $20,000,000 
production, which is practically double 
that for the first 11 months of 1929. This 
ambitious program was announced at 
the agency’s annual meeting. The 1929 
paid-for business through Nov. 30 was 
$10,259,782, an increase of 95 percent. 
Superintendent of Agencies Frank B. 
Runyon of the eastern department at- 
tended the meeting as guest of honor. 
He expressed his confidence in the ful- 
fillment of the 1930 plans and pledged 
his active and moral support to the pro- 
gram of expansion. 

Prof. T. C. Bolton of the Syracuse 
University insurance school spoke on 
methods of increasing relative earning 
power by effecting personal economies 
which would enhance the margin of sav- 


ing. 


Philadelphia Collections Slow 


PHILADELPHIA, Dec. 19.—Insurance 
offices here report collections slow, but 
the cause is not attributed to the stock 
market break in all cases. 
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NEWMAN TAKES NEW OFFICE 





Number of Guests Present When In- 
diana State Manager of Penn Mu- 
tual was Installed 





When Vice-President Hugh D. Hart 
of the Penn Mutual Life was in Indiana- 
| polis this week to induct the newly ap- 





| pointed state manager, L. L. Newman 
in office, some 40 general agents in that 


F. Coffin of the State Life, 

}and President F. P. Manly of the In-¢ 
| dianapolis life were special luncheon 
The retiring general agent, W. 

| A. Cortright, presided and introduced 
his successor. Mr. Newman was form- 
Wayne having been 
general agent in the northeastern sec- 
tion. 

Speaking somewhat in prophetic vein 
Mr. Hart declared that he believed we 
are entering upon an era of scientific 
distribution. In life underwriting there 
is the two-fold function of distribution 
and conserving. In the main the lat- 
ter has been the predominating influence 
up to the present time, inducing a con- 
servative tone that can to advantage be 
harmonized with a scientifically devel- 
oped distribution of business. 

“We have only played with life insur- 
ance distribution,” he said, “and with 


the richest nation on the globe we have 
given so little application of scientific 
principles to this phase of the business.” 

Mr. Courtright plans to go to Florida 





about the first of the year for several 
months. The Indianapolis headquarters 
of the company have been moved to en- 
larged space on the eighth floor of the 
Merchants Bank building and Mr. 
Courtright will make his office there. 





Discusses Multiple Protection 


Earle Rappaport, assistant manager 
of the Pacific Mutual Life in Chicago, 
gave an interesting address Tuesday 
noon before the Insurance Club of Chi- 
cago on “Multiple Protection,” explain- 
ing how his company covers the hazards 
of death and disability from accidental 
as well as natural means in one com- 
bined policy. This was the third of a 
series of weekly life insurance lectures 
to extend throughout December and 
January. The Insurance Club held its 
annual Christmas party Monday night, 
John F. Stafford of the Sun, last year’s 
club president, being master of cere- 
monies and Russell Challoner, former 
manager of the Norwich Union, who 
now is with Lincoln Lloyds, being in 
charge of arranvements. 





Honor Hands at Lansing 


Leonhard T. Hands, vice-president 
and general manager of the Michigan 
Life of Detroit, was honor guest at a 
banquet at Lansing as the finale for 
“Hands Month” in November. A large 
part of the Michigan agency force was 
in attendance, including over 50 agency 
managers and salesmen. 

The month’s campaign, in the face of 


somewhat adverse conditions due to the 


stock market collapse and inactivity in 
Michigan's staple industry, automobile 
manufacture, was immensely successful 
over $1,500,000 in new business being 


added. The agency force was split into 


two teams for the drive, duplicating ; 
similar contest in October, and Octo 
ber’s losing team came through the win- 
ner in production during November 
Less than $50,000 separated the two 
sides. The company, organized in 
March, 1928, has added $14,500,000 in 
new business already this year. 





Young Branch Wins Contest 


The Chicago Merchantile branch o! 
the New York Life won the Nylic rally 
contest of October and November with 
a production which was 132.7 percent oi 
its quota, or $776,750 of new paid busi- 
ness. The Clearing House branch won 
on a volume basis with $2,755,700 of 
new paid business, which was 131.2 per 
cent of its quota. The latter branch 
has won three of the four Nylic rally 
contests. The Chicago business in the 
contest totaled $19,636,613. 


Opens New Elgin Office 
The Massachusetts Mutual Life w'll 
establish district offices in the Home 
Bank building, Elgin, Ill., Jan. 2. Elmer 
A. Sowers, formerly district manager of 
the Berkshire Life in Elgin, will be head 
of the agency. 
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FRENCH HAS AGENCY RALLY 





New York Life Agency Director Called 
in His Men from the Waterloo 
District 





Agency Director Guy H. French of 
the New York Life at Waterloo, Ia. 
held his year-end convention, calling in 
50 salesmen from the district whose busi- 
ness is handled through the office. The 
meeting was addressed by Inspector of 
Agencies Robert E. Whitney of Chi- 
cago; Frank Summers, agency director 
at Omaha, and Charles F. Adams, 
agency director at Des Moines. The or- 
ganization of the New York Life, Water- 
loo branch, covering the territory from 
Fort Dodge to the Mississippi river and 
north to the Minnesota line, showed an 
increase of 6 percent the first seven 
months. The last four months saw a 
gain of 55 percent. Mr. French says: “It 
is our opinion that the average man in 
this section has realized that the pur- 
chase of life insurance is one of the 
safest and surest ways he has of laying 
away money on which he will receive a 
fair return.” 


NATIONAL SAVINGS TO MOVE 





Wichita Company to Be Domiciled in 
Kansas City Within 60 Days— 


Under Missouri Charter 
KANSAS CITY, MO., Dec. 19.— 
Plans virtually have been completed for 
moving the offices of the National Sav- 
ings Life of Wichita, Kan., to Kansas 
City where it will eventually be ab- 
sorbed, according to statements of off- 
cials here, by the National Savings Life 
of Kansas City, which was incorporated 
under the Missouri laws last February. 

’. C. Coleman is president of the 
Kansas City company and he was of the 
Wichita company; Louis A. Bolli, Jr., is 
vice-president and general manager; 
Charles M. Howell is general counsel. 
and Dr. F. M. McCallum is medica! di- 
rector. T. T. Cook, vice-president ol! 
the Liberty National Bank of Kansas 
City, has been made a director. 

President Coleman said all plans for 
geo a offices woulld be completed 

y Jan. 1, and that within 60 days the 
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company would be operating in its Kan- 
sas City offices. The company will re- 
tain a branch office in Wichita, and 
there will be no substantial change in 
business policy. 


Writes Million in Three Months 
The Kansas City division of the Sun 


Life forwarded over $1,050,121 of life 
insurance business the first three months 
of its existence. This amount was writ- 
ten before Dec. 12, since the company 
started its new year Dec. 13. 


Subscriptions to The National Under- 
writer make ideal 
Use the special blank in this issue. 

















IN THE SOUTH AND SOUTHWEST | 











POLICY LAPSE RATIOS VARY 





Company’s Practices and Personnel 
Make Difference—Emphatic That 
Loans Would Be Repaid 





The company, its practices and its 
personnel, have much to do with the 
lapse and surrender ratio, Eldon D. 
Wilson, agency organizer for the S. B. 
Love agency of the Mutual Life of New 
York at Richmond, told the Richmond 
Association of Life Underwriters at its 
December luncheon-meeting. Well es- 
tablished companies operating in the 
same territory under similar conditions, 
he said, have lapse ratios varying as 
much as 200 percent. 

“A study of Virginia business,” Mr. 
Wilson said, “shows that 72.5 percent of 
all policies lapsed and surrendered had 
loans against them. Many of these 
loans are placed against policies be- 
cause of economic reverses. A _ loan 
against a policy is no justification for its 
lapse or surrender, if it is to be replaced 
by new insurance. This practice, much 
in vogue, is wholly indefensible. We do 
not advise our policyholders to surren- 
der policies which have sizable cash 
values and pay off their loans at the 
bank in order that they may replace 
them with new insurance. This transac- 
tion would be as justifiable as the for- 
mer. 

“Pyramiding, for the average policy- 
holder, is a very unsound practice and 
is likely to lead to loss of his insurance. 
Repayment of loans made against in- 
surance policies should be encouraged 
in every possible way. A policyholder 
who dies with a loan against his policy 
has borrowed from his widow or his es- 
tate. 

“Several companies have mobilized 
the home office, branch offices, and field 
force into active service for the preven- 
tion of lapses and surrenders, and for 
restorations. Already the results have 
been highly gratifying.” 


SOUTHWESTERN LIFE HAS 
ANNUAL AGENCY MEETING 








Some five hundred of the best pro- 
ducers of the Southwestern Life of Dal- 
las attended the annual agency meeting 
at the home office. Prizes were given 
to 49 members of the Southwestern Life 
Club who produced at least one applica- 
tion per week for the past year. Mart 
B. Robertson of Paducah, Tex., headed 
the list this year. He has produced at 
least one application per week for the 
Past six years. 

Prizes for high production were 
awarded to A. A. Green, R. L. Max- 
mee R. R. Lawther and Ben W. Bed- 
ord, 

President T. W. Vardell said this is 
the 11th year the Southwestern has writ- 
ten more life insurance in Texas than 
any other company. 

Hillsman Taylor, president of the Mis- 
souri State Life, was the principal ban- 
quet speaker. T. L. Bradford, Jr., vice- 
President and treasurer of the South- 
western; Richard R. Lee, vice-president 
and agency director; J. F. Leopold of 
the Chamber of Commerce of the U. S., 
and Dr. George W. Truett of Dallas 
spoke at other sessions. 





Geller Makes Notable Showing 


h Abraham L. Geller of the Max West- 
fimer agency of the Pacific Mutual 
te at Houston, Tex., stands fourth 


among all the producers of his company 
in paid-for business thus far this year. 
He entered the life insurance business 
less than two years ago. 





Give C. L. U. Instructor Gifts 


A. E. Babbitt, actuary of the Lamar 
Life of Jackson, Miss., and educational 
director of the Mississippi Life Under- 
writers Association in Jackson, has been 
presented with a traveling bag by his 
C. L. U. class and a traveling kit by 
the association. Presentations of the 
gifts were by E. H. Hix, general agent 
of the Mutual Benefit Life and president 
of the C. L. U. class, and by Thomas 
E. Hand, general agent for the Stand- 
ard Life and president of the Missis- 
sippi association. 

L. Barrett Jones, associate general 
counsel of the Lamar Life, has been 
named legal instructor for the C. L. U. 
class. 








Change Meeting Date 


The annual agency meeting of the 
United Fidelity Life of Dallas, sched- 
uled for December, has been delayed 
until some time in January. 





Southern Central to Start 


The Southern Central Life of Mer- 
idian, Miss., of which Floyd B. Powell 
is executive vice-president and general 
manager, is preparing to begin active 
operations the first of the year. Pol- 
icy forms and rate books are now being 
printed as well as company supplies of 
various kinds. 





Rinker Heads Dallas Managers 


W. A. Rinker of the State Life was 
elected president of the Life Managers 
Club of Dallas; D. Easley Waggoner, 
United Fidelity Life, vice-president, and 
Bart Jones, Great National Life, secre- 
tary-treasurer. 

Col. W. E. Talbot of the Southland 
Life retired as president of the organ- 
ization. Mr. Rinker formerly was vice- 
president. Mr. Jones was reelected. 





Y applying 

the sales 
ideas and sug- 
gestions given 
monthly in this 
magazine—the 
only exclusive 


accident and 
health maga- 
zine published 
—agents have 
greatly in- 
creased their 
accident and 
health premium 
income. You too can learn how to sell 
more accident and health insurance. 
Don’t miss another issue. 


Mail the Coupon Now. 


The Accident and Health Review, 
175 W. Jackson Bivd., 
Chicago, Ill. 





Send me The A. & H. Review for one year 
starting with the next issue and bill me for $2 


Name 


Poe e Cee TCC Seer 








Christmas presents. 


WANTED— 
A MAN! 


Possessing the following qualifications: 
AGE 35 or over, seasoned and a pro- 
ducer. 
THREE years of life insurance experi- 
ence, 
Must be personally acquainted with at 
least 25 life agents. 


TO HIM— 
WE OFFER 


—The Highest commission for low cost 
participating insurance. 

—The services of an ae field man, 
to help him in the field, appointing 
sub-agents, giving sales helps and to 

“PUT HIM OVER” 


Over $125,000,000 in Force 


We are particularly interested in Illinois, Missouri, 
North Carolina and Michigan, especially Detroit. 
Write fully. We will not check references until 
after interview. 


Address N-43, care The National Underwriter 














EIGHTEEN MILLION PLUS ON 
THE LIVES OF POLICY 
HOLDERS 


January 1, 1929, to July 31, 1929, inclusive 


Percentage of Total New Life Insurance...... 25 
Total Number Applications on Lives of Policy 


Holders 3,427 
Total New Life Insurance on Policy Holders. . .$18,208,394 


BANKERS LIFE COMPANY 


GERARD S. NOLLEN, President 
DES MOINES, IOWA 


ee ee ee) 


Established 1879 


























SAFETY PROTECTION SAVINGS 


A company whose 
ideas are in accor 
with modern times 


For Agency Opportunities, Write 
J.T. MAYALL 


R. S. TIERNAN 


mie! _ AMERICAN SAVINGS LIFE 
Viee Pres. & Agency Mer. INSURANCE COMPANY 
Seq. & Tras. KANSAS CITY, MISSOURI 
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BEN F. SHAPRO IS SPEAKER 





San Francisco Manager of Equitable of 
New York Addresses General 
Agents and Managers 








SAN FRANCISCO, Dec. 19. 
Shapro, manager of the San Francisco 
agency of the Equitable Life of New 
York, was the principal speaker before 
the San Francisco General Agents & 
Managers Association Dec. 17. Mr. 
Shapro, who is the originator of the 
“unit plan” and also of the renewal com- 
mission chart, which is now widely in 
use, gave an account of his experiences 
in the field of agency management and 
the lessons which they have taught him. 
Mr. Shapro is also known for his 
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“money bag approach.” 

He started his career as a soliciting 
agent 17 years ago. His dynamic per- 
sonality and real ability won for him the 
job of developing an office in Oakland. 
In this he was more than ordinarily suc- 
cessful, having built the Oakland agency 
until it was the fourth largest Equitable 
agency in the United States. On the 
retirement of A. M. Shields, Mr. Shapro 
was appointed manager of the agency 
at San Francisco and has continued to 
build up remarkable records for pro- 
duction. 





MOUNTAIN STATES LIFE 
WILL SHOW FINE GAINS 





According to an announcement by 
William L. Vernon, president, the Moun- 
tain States Life of Hollywood will close 
1929 with more than $18,000,000 in- 
surance in force as compared with $15,- 
833,495 on Dec. 31, 1928. Net assets as 
of December will total $2,000,000, as 
against $1,290,721 a year ago. Annual 
premium income from life policies has 
passed the $1,000,000 mark. 

In connection with the progress of the 
company, five national life and casualty 
companies have been taken over by the 
Mountain States Life during the past 
year, including the Western Casualty of 
Denver and the Sierra Nevada Casualty 
of Oakland, which have recently been 
absorbed and the office forces of which 
will be removed from Denver and Oak- 
land, respectively, and installed in the 
home office building of the Mountain 
States in Hollywood. 





Revokes Montana License 


An order revoking the Montana li- 
cense of the Continental National Life 
of Denver, has just been issued by 








HOME LIFE INSURANCE 
COMPANY 


of New York 


A COMPANY OF OPPORTUNITY 


Ethelbert Ide Low, 
Chairman of the Board 


James A. Fulton, 
President 


On Agency matters address 
H. W. Manning, Superintendent of Agencies 


256 Broadway, New York 








George P. Porter, state auditor. Irreg- 
ularities in the conduct of its business 
were reasons given for the action. 


ROBERTS GREETS FRIENDS 
IN HIS NEW AGENCY 








Roy Ray Roberts, general agent in 
southern California for the State Mu- 
tual, greeted his Los Angeles friends 
and received their congratulations at the 
official opening of his agency headquar- 
ters in the Rooseve!lt building, 727 West 
Seventh street, in that city. 

Although the agency has been in ac- 
tive operation for several weeks, fol- 
lowing the appointment of Mr. Rob- 
erts, the official opening was delayed 
awaiting special office furniture shipped 
from the east. With a staff of eight 
active agents, including Paul Hunts- 
berger, formerly a big producer in the 
Los Angeles agency of the Penn Mu- 
tual Life, the agency is making rapid 
progress in the production of business 

Mr. Roberts expects to visit the home 
office in Worcester, Mass., early in 
January and in connection with this trip 
he has been invited to address a num- 
ber of associations of life underwriters 
in the principal eastern cities. 





Coates Leaves Department 


Barrett H. Coates, who recently re- 
signed as actuary of the California in- 
surance department, will give all his 
time to his private practice, being a 
member of the firm of Coates & Her- 
furth, consulting actuaries, with main 
offices at 114 Sansome street, San Fran- 
cisco, and a branch office at 437 South 
Hill street, Los Angeles. Mr. Coates 
has been department actuary on a part 
time basis for the last five years. His 
increasing private business has made it 
impossible to continue the department 
work. 





Snyder Heads San Diego Branch 














NEWS OF LIFE POLICIES 


| New Policies, ehinn Rates, "Dividends, Surrender 
Values and all Changes in Policy Literature, Rate 
+ ete. Supplementing the “Unique Manual- 
Digest.” publis annually in May at $4.00 and the 
“Little Gem” published annually in April at $2.00. 














FIDELITY INCREASES LIMITS 








Will Retain $225,000, on Men From 
Ages 25 to 50—Disability Re- 
stricted to $250 Monthly 





Mutual Life has _ in- 
creased its retention limits and_ will 
write a maximum of $225,000 on men 
(except term) from ages 25 to 50 and 
$75,000 on women of the same ages. On 
the term plan the limit is $60,000 for 
men, women not being written under 
that contract. Disability with waiver 
of premiums only will be issued for the 
full amount of the company retention, 
which amounts to one-third of the lim- 
its for ages 20 to 55 inclusive. Disabil- 
ity is not written on term insurance. 
Disability on the monthly benefit plan 
will be limited to $250 a month for men 
and $50 a month for women. The dou- 
ble indemnity limit is set for $25,000 for 
men and $10,000 for women. The limits 
on all contracts except term follow: 


The Fidelity 






Age Men Women Age Men Women 

.$120,000 $45,000 57...$112,000 $75,000 
+ .. 135,000 75,000 58... 105,000 75,000 
25-50 225,000 75,000 59.. 97,500 75,000 
51... 195,000 75,000 60. 90,000 75,000 
52... 180,000 75,000 61. 75,000 30,000 
53... 165,000 75,000 62. 67,500 30,000 
54... 150,000 75,000 63. 60,000 30,000 
55... 135,000 75,000 64. 52,500 30,000 
56... 120,000 75,000 65. 45,000 30,000 





OFFERS NEW JUVENILE GROUP 


| Bankers Reserve Life Gets Out a Set 


In connection with the establishment | 


by the New York Life of a branch of- 
fice at San Diego, Cal., Sam G. Snyder, 
who has been agency organizer, has 
been advanced to agency director in 
charge of the office, at 524 First Na- 
tional Bank building. He has been with 
the company 14 years. 





Honor John Newton Russell 


During the period Dec. 1-23, the staff 
of the home office agency of the Pa- 
cific Mutual Life is engaged in a special 
campaign in honor of John Newton Rus- 
sell, manager, this period of “apprecia- 
tion days” being sponsored by the mil- 
lion dollar club under the leadership of 
David T. Johns, president, and a special 





of Policies That Are Oper- 
ative from Birth 





Taking a forward looking position in 
the field of juvenile insurance, in con- 
formity with its program of policy cov- 
erage expansion, the Bankers Reserve 
Life of Omaha now offers a new group 
of such contracts operative from birth 
and going into full force at age 5. In- 
cluded in the group are 20-pay life en- 
dowment at age 85, 20-year endowment, 
endowments maturing at ages 18-21 for 








committee composed of Wylie E. Richey, 
J. H. Vandiver, Thomas F. Cantwell 
M. J. Berryman, Robert A. Brown and 
Mrs. Georgie McKay. 








An Unusual Opportunity 
in Chicago 


A strong progressive life insurance com- 
pany offers an unusually attractive oppor- 
tunity, paying both salary and bonus, to a 
man capable of developing and managing 
its Chicago agency. Please do not reply 
unless you have had a record of successful 
life insurance accomplishment. 
O-37, The National Underwriter. 





Address 
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educational purposes, and 
guaranteed annuity. 


The regular maximum limit on one 


life has been increased to $3,000. Spe- 
cial consideration may be given to ad- 
ditional amounts in cases where such 
coverage is warranted. To cover col- 
lege years provision is made for the 
insertion of special settlement options 
in endowment contracts when desired. 

Disability provisions are broad. All 


the new forms may be issued either with 
waiver of premium disability in the 
event of death or total disability of the 
purchaser, or with waiver of premium 
in the event of the purchaser's death 
only. 

Conversion options in the endow- 
ments at ages 18-21 provide for liberal 
cash payments at maturity and a paid- 
up policy for the same amount as the 
original face, or a_ substantially in- 
creased paid-up life policy. 

Coincident with the announcement of 
the new policies the Bankers Reserve 
Life launched a special Christmas cam- 
paign featuring both the new juveniles 
and the “Continuous Christmas” op- 
tions in the regular policy forms. Holly 
decorated application blanks are used. 
The new juvenile program is not oper- 
ative in Nebraska. 





National Life of Canada 


non-participating 
0-payment life forms of 
Life of Canada have been changed to 
endowments at $5. Rates for the con- 
tinuous premium form are increased but 
there is a slight reduction in some ages 
the 20-payment endowment policy. 
new rates follow: 


The ordinary and 


the National 


on 
The 


20-Pay 
End. 





Wisconsin Life 

Life, in its new rate 
the following juvenile 
life, ages 


The 
book, 


policies: 


Wisconsin 
announces 
Twenty-payment 
(to 9; 20-year endowment, ages 0 to 9, 
and endowment maturing at age 18, 
ages 0 to 5. The death benefit is grad- 
uated, coming to full value at age 5. 

\ new economic protection policy is 
announced. Issued in units of $2,500 
at age 35 the premium is $55.75 to age 
thereafter $33.50, the face of the policy 
being reduced to $1,250 at 65. 


Girard Life 


Some time ago the 
f the Girard Life was made an endow- 
ment at 85 without an increase in pre- 
mium. This company pays a guaranteed 
dividend (10 percent of the premium on 
this form) in addition to regular annual 
dividends. At the same time the com- 
pany announces a low rate preferred risk 
whole life policy. It described as 
‘eing a participating policy at non- 
participating rates. 

Shortly after these 
hounced the company 
fuaranteed income and 
om the premium reduction 
‘lvidend plan). This policy 
age 60 or 65 and pays a monthly 
ome of $10 per $1,000 of initial 
ance, years certain. Death benefits 
herease when the cash value reaches 
‘nN amount greater than the single pre- 
mium for $1,000 insurance. The latest 
hnhouncement is that rates are being 
‘oted down to age 15. War restrictions 
“o not appear in the new forms. 


also 


65, 





ordinary life form 


is 


were an- 
brought out a 
insurance form 
(guaranteed 
matures at 
life in- 
insur- 


forms 


10 





Sentinel Life 


Sentinel Life 
tical insurance and 
standard policies on 
will be written from ages 10 to 
male and 10 to 40 for female, 
naximum of $2,000 on male and 
. on female. The company is now 
‘Titing the first adult non-medical in- 
surance Disability rates will be in- 
‘reased to the standard level. 


been issuing 
will now 
this basis. 


has 


With a 
$1,000 


New York Life 


New v. ere asing disability form of the 
sti ork Life was incorrectly referred 
q This — issue of Dec. 13 as a new form. 
ana — has been in use for some years 
ill be discontinued when the new 
Standard provisions go into effect. 


The it 




















| ACCIDENT AND HEALTH FIELD 








Continue Present Plan on Manual 


The Michigan State Medical Society, 
which recently made a formal demand 
that accident and health companies pay 
doctors for filling out claim blanks, 
ceived no encouragement from the ex- 
ecutive committee of the Health & Ac- 


cident Underwriters Conference at. its 
meeting in New York last week. The 
committee adopted a resolution affirm- 


ing the stand already taken by a num- 
ber of individual companies, to the 
effect that the companies are not ex- 


pected or required to pay for filling out 
claim blanks, unless they request 
special information. 


The manual committee was instructed 


to go ahead with its revision of the 
conference manual on the basis which 
has been followed so far. This pro- 
vides for adopting the first four classes 
of the new manual of the Bureau of 
Personal Accident & Health Under- 
writers, following the conference list- 
ing for the rest of the classes, but 


using the bureau symbols. Two alterna- 
tives were suggested, one providing for 
reducing the number of classes to five 
or six and the other proposing that the 
classifications should remain practically 
as at present, with some minor changes, 
but both were defeated. The action 
taken with regard to the manual will, 
of course, be subject to approval or re- 


some | 


| a ath oe | 

DOCTORS’ DEMANDS VETOED | jection by the conference itself at its 
| annual meeting 

. No definite action was taken in re- 

H. & A. Conference Committee Reaf- gard to the selection of the time and 

firms Stand on Claim Blank Issue— | pjace of the annual mecting. The mat- 


ter was left in the hands of a special 


committee composed of Harold R. Gor- 
don, executive secretary = the confer- 
ence, as chairman; H. S. Bean, Eastern 
Casualty, and H. G. Royer, Great 
Northern Life. The sentiment seemed 
to be favorable to holding the meeting 
in the central west, but in view of the 
fact that the last two meetings have 
been held in Chicago, the committee 
will try to select some satisfactory 


meeting place outside of that city. 


United Increases Capital 


| The United Insurance Company of 
Chicago is increasing its capital from 
$200,000 to $300,000 by issuing 4,000 


additional shares of $25 par value stock. 
The change is being made because of 
the mew Michigan law requiring a cap 
ital of $300,000 before a company can 
write both life and health and accident 
business in that state. Stockholders are 
entitled to one new share for four now 
held. 

The Metropolitan Mutual 
been merged with the 
United. The premium income of these 
two companies and the United States 
Mutual will be approximately $1,300,000 


Lincoln 
Casualty has 





in 1929. The United is now doing a 
combined life and health and accident 
business in Ohio, Illinois and Indiana, 
the business in the first named state 


being on a basis of $9,000 per week. 
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DESIRE CODE 


Strong Fraternal Lobby Advocates 
Changes That Would Give the 
Societies Greater Freedom 


At the meeting of the National Con- 
vention of Insurance Commissioners in 
New York last week, of the fra- 
ternals were lobbying for a change in 
the so-called uniform fraternal code. 
Some organizations desire amendments 
which would eliminate all statutory re 
quirements of lodge membership elec- 
tion or initiation members by pre- 
scribed ritualistic ceremony. The de- 
mand that regular and stated lodge 
meetings be held at least once a month 
would be waived. Those opposing this 
change declare that this would author- 
ize the writing of members without 
medical examination. Such a one need 


some 


of 


LIBERALIZED | 


| 





never see a lodge room. These oppo- 
nents say that this would strike at the 
foundation stones of fraternalism 
Another change advocated is an 
amendment to the beneficiary clause 


which now covers only those of kinship 


thus authorizing a society to enter the 
commercial field and have as_ benefi- 
ciary a corporation or some person not 
of blood relation. 

Some of the important fraternals de 
sire to be placed in a position where 
they will be able to compete with legal 
reserve companies by granting benefits 
of the same nature as old line compa- 
nies. They would have a closed con 
tract, endowments, policy loans, surren 
der values and so on. Many desire the 


privilege of writing non-medical busi- 
ness. Leading the opposition to this 
change is the Modern Woodmen. The 


National Fraternal Congress has a com- 
mittee which has produced a bill liber- 


alizing the fraternal code. 
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PLAN LIFE TRUST COURSE 
Chicago Association Develops Details 
of Instruction Schools Scheduled 
to Start in January 


in Chicago for 
Trust Institute and Life Trust 
Seminar, together with the 1930 sales 
congress. A round table sub-committee 
of the Chicago Association of Life Un- 
derwriters has recommended that the 
institute and seminar be continued next 
year. 

Dates for the courses have not been 
definitely set but the institute is to run 
from eight to ten weeks with one meet- 
ing a week, either on Tuesday or 
Wednesday afternoon, and will prob- 
ably start around Jan. 14 and end about 
March 19. Plans call for lectures by 


Plans are under way 


the Life 





Dr. Charles J. Rockwell and Prof. S. 








| other 





Huebner. The lectures probably will 
run from 4 to 5 o'clock in the after- 
noon, and then after a short intermis- 
sion there will be practical illustrations 
and analyses of typical trust cases to- 
gether with discussions lasting for an- 
hour. The meetings will be in 
the lecture room of the Insurance Ex- 
change. The institute will be directed 
by a sub-committee of the round table. 
Only members of the association will be 
cligible and classes will be limited to 50. 

The seminar, also limited to classes 
of 50 and to members of the association, 
will be further limited to those who 
went through the institute previously. 
The course will be approximately six 
weeks in length and instruction will be 


by the case method. Classes will be 
held from 4 to 6 o’clock every after- 
noon, as will the institute. 


Members of the round table sub-com 





21 


of the work are Roy 
Byron C, Howes 
McArthur 
Harold J 
di- 


mittee in charge 
L. Davis, chairman; 
Walter H. Boireau, L. L. 
Jr., Allan B. Hussander, 
Clark and Walt Tower, managing 
rector of the association. 

i oS oh 

December meeting of 
was addressed 


Oklahoma—The 
the Oklahoma association 
by O. Sam Cummings of Dallas, Texas 
manager for the Kansas City Life. 
George Lackey, program committee 
chairman, announced that the annudl 
sales congress had been postponed to 
Feb 1 The speakers will include: Dr 
S. S. Huebner, Theodore Riehle, New 
York City, general agent Equitable 
Life of New York, who will talk on 
business insurance; Fred Goldstandt, 
former president of the Oklahoma 
ciation, now general agent of the Equita- 
ble in New York City, and Harold J 
Cummings, superintendent of agencies of 
the Minnesota Mutual 
* 6 


ASSO 


Cleveland—The Cleveland association 
has elected these officers for 1930: Presi- 
dent KE. R. Ferguson, Mutua! Life of New 
York; first vice-president, W. E. Baker, 
Penn Mutual; second vice-president, R 
D. Coolidge, Aetna; treasurer, C M 
Updegraff, Equitable of New York 

Directors, Flamen_ Ball New York 
Life; H. C. Cross, Prudential; Wm. L 
MecPheeters, Union Central; C. W. Hip- 
pard, Northwestern Mutual; J. A. Coff- 
man, Connecticut General; E. B. Fisher, 
National Life of Vermont 

National committeeman, J. E. Murray 
Penn Mutual; Ohio association commit- 
teemen, J. W. Pickard, Jr.. Mutual Bene 
fit: J. E. Murray, Penn Mutual; Harold 
Pearce, Guardian Life 

Officers will be installed Jan. 17, when 
Roger B. Hull, managing director of the 


National association, 
* 
Providence, BR. L—Over 
the meeting of the Rhode 
tion at which Dr. 8. 8S. Huebner discussed 
the social aspects of insurance. LAw 
rence Vories, president; Eben Luther, 
vice-president, and Daniel Torrey, chair- 
man of the educational committee, 
spoke. 


will speak, 


150 attended 
Island associa- 


also 


*x* * * 
City Officers 
Insurance Managers’ Club 
members of the executive 
the Oklahoma Life 
ciation, were President, R. J. 
general agent Reliance Life; 
dent, J. Henry Johnson, general 
National Life of Vermont; 
treasurer, Jess A, Todd, 
tral Life Plans were 
annual conference 
February 1 


Oklahoma of the Life 
elected, with 
committee 
Underwriters’ 
Bullard 
vice-presi- 
agent 
secretary 
agent 
discussed for 
to be held 


of 


asso- 


Cen 
the 
here 


State 
sales 


* * 
Courtenay 
Equitable 

will be the 

monthly meeting 
of Life 

ld Jan. 7 


Barber, general 
Life of New York 
principal speaker 
of the Chi- 
Underwriters 


Chicage, 
agent of the 
in Chicago, 
it the next 
cago Association 
scheduled to be he 


David Liggett, executive 
ary of the Indianapolis Community 
addressed the December meeting 
Indianapolis association 
Homes,” He that 
work now recognizes life 
an important factor in the 
salvaging and reconstruction of homes 
It is not unusual for social welfare 
ganizations to advance money for keep 
ing life insurance policies in force under 
justifyir 


Indianapolis 
secret 
Fund, 
of the 
“Broken 
welfare 
ance as 


on 
social 


insut 


or 


onditions 
* * 
Baltimore 


Baltimore — Th« association 


adopted a resolution opposing any 
change in present state regulation of 
investments by life insurance companies 


at its December meeting 

Frank H. Sykes, second vice-president 
and superintendent of agencies of the 
Fidelity Mutual Life, Philadelphia 
spoke the value of of 
effort in his talk on to 
Some w here 

William H 
president of 
pany, spoke 


on concentration 


“Signboards 


Meese, Baltimore 
Western Electric 
“Salesmanship 

* * 
monthly meeting of 
was held Dec. 14 
members present. Presi- 
reviewed activities in the 
and a report was given by 
committees, Mr. Kelly, trust 
of the Highland Park bank of 
was the principal speaker and 
instructive talk on “Funded and 
ife Insurance Trusts.” 


Vvice- 
the 
on 


Flint, Mich.—T he 
the Flint association 
with over 40 
dent Mayer 
past year 
various 
officer 
Detroit, 
gave an 
Unfunded IL 


Kalamazoo, Mich.—Guy B. Tyler, Mu- 
tual Life of New York, was elected pres- 
ident of the Kalamazoo association at 
the annual meeting. Other = officers 





chosen are WwW toy Bryant, Northwese- 
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Go Into Business with 
Us on the 


PARTNERSHIP 
BASIS . 





Life Health “Accident 
STANDARD 
SUB-STANDARD 
SUPER-STANDARD 





Onto - Inprana - Micnuican - Kentucky - PENNSYLVANIA 
West Vircinia - Texas - Oxtanoma - Catirornia - ILtinors - Iowa 


Tell it all in first letter 


THE OHIO STATE LIFE INSURANCE 
COMPANY—Columbus, Ohio 























Oinfgiere 


MILWAUKEE, WIS. 


Is operating im the following states: 


California Minnesota South Dakota 

Illinois Ohio Texas 

lowa Cklahoma Washington 

Michigan Oregon Wisconsin . 
Pennsylvania 


LIFE, ACCIDENT & HEALTH INSURANCE 
Drop Us a Line if Unattached 

















1851 1929 
Co-operation - Sincerity - Service 
Our Motto for 78 Years 
Ask Any Berkshire Agent 
BERKSHIRE LIFE INSURANCE CO. 


Incorporated 1851 
PITTSFIELD, MASSACHUSETTS 











ern Mutual Life, vice-president; C. F. 
Merrifield, American Life, secretary- 
treasurer; Frank Burdick, Metropolitan 
Life, executive committee member for 
three years; George B. Hopkins, Equita- 
ble of New York, executive committee 
member to fill vacancy; Manfred Martin, 
Sun Life of Canada, sergeant-at-arms. 

An address by John Morrell, associate 
manager of the Equitable Life in Chi- 
cago, on “When the Brains of a Business 
Die,” featured the session. Mr. Morrell 
stressed the possibilities for insuring ex- 
ecutives, 


x * * 

Peoria, 1ll.—Roger B. Hull, managing 
director of the National association, will 
speak to the Peoria association Dec. 20. 
x * * 

Cedar Rapids, Ia.—Byron A. Barlow 
was elected president of the Cedar 
Rapids association at the annual meet- 
ing Saturday, succeeding E. W. DeNio. 
Lee G. Gillis was elected first vice-presi- 
dent; E. A. Turner, second vice-presi- 





dent; Neil Montgomery, secretary, and 
R. S. Pickford, treasurer. E. W. DeNio, 
Henry Files, B. K. Bass, U. G. Graver, 


Ira Carrithers and J. G. Sigmund were 


named members of the executive com- 
mittee. 

*x* * * 
Fort Dedge, Ia.—F. L. Murphy has 


been elected president of the Fort Dodge 
association. Other officers were named 
as follows: W. E. Caldwell, vice-presi- 
dent; C. R. Garrett, secretary; G. L. Gun- 
nerson, treasurer. 

. - * 

Montgomery, Ala.—C. Allen Hopkins, 
Mutual Life of New York, was elected 
president at the annual meeting of the 
Montgomery association. He succeeds 
William Lawrence, Franklin Life. F. T. 
Banks, Penn Mutual, was chosen vice- 
president, succeeding Ben Lacy of the 
All-States Life. Ben L. Butler, New 
York Life, was reelected secretary-treas- 
committee includes 


urer. The executive 
E. G. Branch, Ben Lacy and Harry 
Bandy. 

The new president delivered an in- 
formal address on “Prospecting in the 
Life Field,” pointing out the various 
ways an insurance man_ should be 
equipped to approach prospects, and 
bringing out the various channels a 


salesman can use in obtaining business. 
* * 

San Francisco—The Christmas party 
of the San Francisco association was 
held Dec. 19. Baldo A. Ivancovich, sec- 
retary of the association, was chairman 
in charge of arrangements which in- 
cluded a Christmas tree with gifts do- 
nated by more than 40 managers,general 
agents and insurance journals. John H. 
Schively, secretary of the Insurance Fed- 
eration of California, was the principal 
speaker, bringing to the underwriters 
the “Christmas Spirit.” 

* * * 

East Bay (Cal.)—The Christmas meet- 
ing of the East Bay association will be 
held Dec. 20. Two short talks are to be 
made by Peter Murman, manager of the 
Equitable of New York, on “1930, a Year 





of Opportunity” and “The Spirit of 
Christmas,” by Ed. L. Durell. 
* * * 


St. Paul—H. E. Perkins, Massachusetts 
Mutual Life, is the new president of the 
St. Paul association. Vice-presidents are 
O. G. Holmer, State Mutual, M. P. Coonan, 


Northwestern Mutual; secretary-treas- 
urer, Colin MacDonald, New England 
Mutual; directors, J. J. Bullis and E. R. 


Scrickson, John Hancock Mutual; Arthur 
Devine, Prudential; L. J. Devitt, Equita- 
ble Life of New York, and H. B. Victor, 
Minnesota Mutual. 

Toronto, Can.—A. E. Rundle of the 
North American Life is the new presi- 
dent of the Toronto association, elected 
at the annual meeting. Other officers 
are: First vice-president, Spencer Gale; 
second vice-president, F. N. Hannam; 
honorary secretary, W. G. Reburn; hon- 
orary treasurer, C. L. White. Frank C. 
Hoy of the Canada Life, retiring presi- 
dent, was elected honorary president. 
George H. Harris, supervisor of the field 
service bureau of the Sun Life, spoke on 


“Life Insurance and the Public.” S. T. 
Whatley, general agent of the Aetna 
Life in Chicago and president of the 


National Association of Life Underwrit- 
ers, will be the guest of honor and prin- 
cipal speaker at the next monthly meet- 
ing to be held Jan. 8, the first day of 
the association’s annual sales congress. 
There are now 669 members of the as- 
sociation, of whom 333 are from indus- 
trial and 335 from ordinary offices. 


x * * 
Illinois—The annual meeting of the 
Illinois association will be held in 


Springfield late in April or early in May, 
probably in conjunction with an all-day 
sales congress at which it is 


hoped to 





Direct Mail Service 
Gives Big Production 








Monthly production ranging between 
$750,000 and $1,000,000, obtained solely 
through the company’s direct mail lead 
service, has been reached by the Re- 
liance Life of Pittsburgh. In individual! 
cases, Reliance agents have been able 
to write from $100,000 to $250,000 of 
paid business a year through this source 
alone, R. C. Braun, advertising manager 
of the Reliance, reveals. Mr. Braun says 
in the company’s “Bulletin” that al 
though a great deal of general direct 
mail matter is tossed into the wast: 
basket, the Reliance letters are read in 
about 90 percent of the cases, and onc« 
read, they operate to break down sales 
resistance. 








Great Battle on 
Against Disease 


(CONTINUED FROM PAGE 5) 


blood pressure, diseased arteries, heart 
disease and mental diseases have strong 
hereditary tendencies. 

He said that speed, noise and con- 
stant nervous and physical strain accel- 
erate the normal aging process as well 
as add to mortality. Modern dry over- 
heated houses, offices and factories con- 
tribute to disease and weaken resistance. 
He said that the average modern man 
is more or less under the influence of 
at least two drugs daily, caffeine and 
nicotine. Sometimes a third can he 
added, alcohol. These undoubtedly are 
having an effect. He said that people 
today are overeating, especially meat 
and sugar, which lead to diabetes, ex- 
aggerated by insufficient outdoor exer- 
cise. Spiritual uncertainty and unrest, 
in his opinion, destroy the confident 
and serene background of true life which 
is so essential to physical and mental 
health. 


Snap Shots Taken in Hotel 
Astor Lobby at Convention 


(CONTINUED FROM PAGE 5) 
the “Colonel Button of the Canadian asso- 


ciation,” he being the secretary and 
treasurer of that body. 
*x* *k * 


H. R. Kendall of Chicago, chairman of 
the board of the Washington Fidelity Na- 
tional, was in the east holding staff meet- 
ings at different points and spent the 
week at the Astor attending the various 
meetings. 

* * * 

R. B. Cousins, president of the San 
Jacinto Life of Beaumont, Tex., and for- 
mer Texas commissioner, attended his 
first convention as an ex-state official. 

*x * * 

Henry D. Appleton, first deputy of the 
New York department, who missed the 
Toronto meeting, attended one of the ses- 
sions of the New York meeting of the 


commissioners. He is the oldest man in 
official service. 
* * * 

E. Forrest Mitchell, the new commis- 
sioner of California, attended his first 
commissioners’ meeting. He was found 
to be very genial and urbane. Another 
new commissioner that attracted atten- 


tion and proved to be very helpful was 
Lloyd Dort of Nebraska, who was intro- 
juced by John R. Dumont, manager 0! 
the Interstate Underwriters Board, who 
was formerly Nebraska commissioner 

*x* * * 

Frank N. Julian of Birmingham, pres- 
ident of the Bankers Fire of that city 
and former Alabama commissioner, is oné 
of the old standbys who answer to the 
roll call at almost every meeting. 








have five men who are prominent speak- 
ers on the subject of life insurance. Bé- 
cause the congress will occupy the entire 
day, set for Saturday, the delegates 
meeting will be held the Friday night 
preceding. All local associations in Illi- 
nois are asked to make sure that thet 
delegates attend this business meeting 
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Cross Section of Policyhebdec’ Habits Is 
Given by President Duffield of Prudential 


as Derived from Survey of Many Cases 


The “picture” of what the first hun- 
dred billion of American life insurance 
means to the life and growth of the 
American people as seen in policyhold- | 
ers’ habits, was drawn by Edward D. 
Duffield, president of the Prudential, at 
the annual meeting of the Association 
of Life Insurance Presidents in New 
York City last week. Mr. Duffield chose 
as his subject “Life Insurance Habits 
of Americans,” and he based his paper 
largely on results of analysis of thou- 


sands of cases in which claim payments | 


had been made by life companies and 
the result of a questionnaire sent the 
company’s representatives throughout 
the country. 

Mr. Duffield’s conclusions are based 
on 4,290 cases, all male policyholders, 
and excluding assureds carrying very 
smalf amounts and those with large 
policies, the minimum and maximum 
limits of the survey having been placed 
at $5,000 and $40,000, respectively. 

For the survey Mr. Duffield outlined 
seven questions: 


Seven Questions Asked 
in Making Investigation 


1. What group of Americans have 
made the largest contributions to life 
insurance? 

2. To what extent do the American 
people rely upon life insurance in the 


| bachelors in relation to life insurance 
differ? 
7. How has life insurance aided de- 





pendents of deceased policyholders? 

| ‘The habit of the American is to pro- 
tect his family and to make any sacri- 

| fice their needs require,” Mr. Duffield 

said in drawing general conclusions. 


| Rich Man Not Vitally 
Affected As Is the Poor 


Mr. Duffield finds that the rich man 
has an estate ample for his family needs 
and the aid of life insurance is not re- 
quisite for their protection but that 
there is an appeal to him in perpetuat- 
ing his business, endowing an institu- 
tion, aiding charity or accomplishing 
some purpose which will require a 
larger estate than he has accumulated, 
as well as in protecting his own estate 
against inheritance tax, shrinkage of se- 
curities, etc. A man of moderate means 
who has been reasonably successful 
often fails to recognize the interference 
which death will bring to his plan. This 
apparently creates an inertia which 
makes him fail fully to realize that the 
whole situation would change if he were 
to die, either underinsured or with no 
insurance. The appeal to the wage 
earner, however, is “personal and di- 
rect,” Mr. Duffield says. “He knows 
the effect his death will have upon his 








creation of their estates? 

3. What relationship exists between 
income and life insurance. 

4. Is life insurance of the greatest 
service to the rich, the moderately well 
to do or those dependent solely upon 
earnings? 

5. What is the effect of policy loans 
on life insurance? 

6. Do the habits of married men and 





dependents and seeks to provide against 
it causing injury to them. 

Mr. Duffield states that he does not 
intend to discuss the advantages and 
disadvantages of policy loans, although 
he says there are some advantages to 
policyholders in having the privilege of 
borrowing against their policies. 

The survey, covering 4,290 cases with 
aggregate insurance of $46,586,921, 





shows $1,750,201 policy loans on a face 
amount of insurance of $8,536,204, or 20 
percent. In examining 569 cases, it was 
found that in 346 of these, or more than 
half, the other estates left by the 
sured were more than sufficient to have 
paid off the loan, and in 173 of these 
the other estates were upward of $10,- 
000. Mr, Duffield draws the conclusion 
that except in meager estates the policy 
loan was an unnecessary act and other 
funds could as well have been utilized. 

In relation to the habits of married 
men and bachelors, Mr. Duffield finds 
54 percent of bachelors had life insur- 
ance. Of 3,984 married men, 76 percent 
named the wife as sole beneficiary and 
6 percent additional named the wife 
beneficiary jointly with other persons. 
Among 303 bachelors more than 43 per 
cent named the mother as sole benefi- 
ciary and 8 percent additional named 
the mother as beneficiary jointly with 
others. In two cases the fiancee was 
named. 


Few Named Their 

Estates as Beneficiaries 

Only 379 persons out of 4,287 named 
the estate as beneficiary and the remain- 
ing 3,908 named specific beneficiaries. 
In 296 cases in which married men 
named the estate beneficiary there were 
surviving wives and children. The sur- 
vey also took into account 800 cases of 
married men who had life insurance, 
but less than $1,000 of other estate, to 
decide what effect life insurance had 
upon their dependents. In the cases of 
515 men who left average insurance of 
$6,500, there were two and three de- 
pendents apiece, over half of these being 


as- 





under 18 years of age and approxi- 
mately two females to one male. 

It was found that in 86 percent of 
these families some member was forced 
either immediately or ultimately to seek 
employment. In the case of 164 men 
who left average insurance of $11,000, 
about half their dependents were under 
18 and again the female dependents out- 
numbered the males two to one. In 60 





— 





percent of the cases some member was 
forced to go to work immediately or 
later. 

Among the married men leaving in- 


surance, and in addition other estate ex- 
ceeding $1,000, there was a very small 
percentage of annual income provided 
for by the estate supplemented by life 
insurance, 


Survey Reveals Startling 
Fact in Better Classes 


In the class with insurance from $35,- 
000 to $40,000 and with an additional 
estate of more than $1,000 and less than 
$150,000, the total estate on the average 
provided an income of than one- 
half of that which the insured had for- 
merly enjoyed and some member was 
either immediately or ultimately obliged 
to go to work in 27 percent of the fami- 
lies, although this was in a class in 
which it might have been assumed that 
adequate insurance had been provided. 


less 


Out of 2,348 families, in only 648 cases 
were members compelled to seek em- 
ployment immediately on the death of 


the provider. 


“We are again impressed with the 
fact that if we really seek to obtain a 
human answer to the questions we have 


propounded we are 
vidualize rather than summarize,” Mr. 
Duffield says. “And we must also alter 
our nomenclature. Life insurance poli- 
cies must be described not in the terms 
of dollars but in the terms of what dol- 


compelled to indi- 








lars will do. We must recognize that 
we are organized not to sell an article 
but to furnish protection. Premiums 


amount of 
sacrifice in- 


viewed not as to the 
but as to the 


must be 
payment 
volved. 
Finds Self Sacrifice Is 

Motive Behind Insurance 

“Self sacrifice rather than thrift is a 
better description of what the average 
American is doing in making a policy 
payment. We are too prone to com- 
ment upon saving rather than upon self 
denial. As we look into the future we 








Substantial 
been made effective by Fide 


written in exceptional cases. 


force. 


Write for booklet, 
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INCREASED LIMITS 
OF INSURANCE 


increases in 


50 are now accepted for $225,000. 


This is an important step in a liberalizing program 
which includes increased non-medical and sub-standard 
limits and offers field workers wider opportunity for 
more resultful salesmanship. 


Fidelity has more than $400,000,000 insurance in 
Contracts are available in thirty-nine states. 


“What's 


IDELITY MUTUAL LIFE 
INSURANCE COMPANY 
PHILADELPHIA 


WALTER 


limits of insurance have 
lity. Male lives ages 25 to 
Larger lives can be 


Ahead?” 


LEMAR TALBOT, President 











ALLWIG 






Guys with S@ Record sheets, 

24 page index, the special 
Binder end your own name in 
gold on front cover. 


An attractive durable binder 
specially designed for the 
Daliwig Record. 


CUT HERE—MAIL NOW 






A standardized, simple Rec- 
ord which meets the 
requirements of agents for 
any company. 
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1. Ordinary Life Special $5,000. 
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{table contracts. 
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We Write All Standard Forms of Participating and 
Non-Participating Insurance Contracts and in 


Addition the Following SPECIALS 


2. Personal Life Monthly Income for Rejected Risks. 

S. The Best and Most Liberal Sub-Standard Facilities. 
4. Children’s Educational Policies age 1 day to 10 years. 
5. Up-to-date Health and Accident Policies. 


serious-minded men of 


and integrit hi intent 
y—men who are intent upon suc- 
xceptionally liberal 


and prof- 


territory open in 
NTUCKY — TENNESSEE 
Address S. M. CROSS, President 


OLUMBIA LIFE 
INSURANCE COMPANY 


Cincinnati, Ohio 




















OPPORTUNITY! 


Desirable Territory Open for General Agencies. 
Liberal Contracts. 


THE CAPITOL LIFE 


Insurance Company 
DENVER, COLORADO 








FUNCTIONS OF LIFE INSURANCE— 
CF ee eS ee 


Outlines the most detailed and complete treatment of the service and uses of life insurance. 


SE HER Oe Price $1.50 


Order from 


The National Underwriter, Al946 Insurance Exchange, Chicago. 








should keep in mind the effect on the 
individual and what he does and what 
life insurance means to him, and then 
attempt to multiply that by the aggre- 
gate figures. If we do so we will bet- 
ter understand the whole problem than 
if we depend solely upon figures for our 
information. 

“For many years life insurance was 
sold in lump sums. The insured thought 
that if he had taken a policy of $5,000 
or $10,000, probably in many instances 
a larger amount of money than he had 
ever had, he had made adequate provi- 
sion for his dependents. The monthly 
income policy furnished a method of 
measurement which he understood. The 
problem of the future is to give him a 
clearer understanding of what is and 
what is not adequate protection; to 
make him see how life insurance can do 
the things that he wants done. 


Declares Americans Are 

Life Insurance Conscious 

“Americans thhave the habit of life in- 
surance as has no other nation. No 
other nation has even measurably the 
amount of insurance that is now placed 
on American lives. In fact 70 percent 
of all life insurance in force in the world 
is carried by Americans. We, as no 
other people, have recognized the pos- 
sibilities of life insurance for the accom- 
plishment of those things that we de- 
sire to have accomplished. 

“We are pictured as a nation grasp- 
ing and selfish, seeking to reap where 
we have not sown, desiring to take ad- 


vantage of those who are weaker and 
uninterested in world needs. <A refu- 
tation of these charges may be found 


in the story of American life insurance. 
A nation is after all merely a collection 
of individuals. Its characteristics are 
the aggregate characteristics of the in- 
dividuals that compose it. So that it 
cannot be assumed that a nation, where 
over $65,000,000 of its population are 
weekly, monthly and _ yearly taking 
from their income funds which are 
theirs to utilize them unselfishly for the 
protection of others, will, as a nation, 
utterly disregard the claims of others 
and selfishly seek to secure that to 
which they have no right. 


Says America Has Shown 
Unusually High Ideals 


“America is not selfish. America has 
demonstrated the ideals exemplified by 
those who have practiced the self de- 
nial which life insurance implies. 
America will respond as a nation to the 
same ideals that her individual citizens 
have responded to.” 

In reference to the first question of 
the survey, President Duffield finds that 
out of 1,496 cases of married men leav- 
ing an estate exclusively of life insur- 
ance of more than $1,000 and less than 
$150,000, 674 with estates of over $1,000 
to $10,000 constituted the largest class 
both numerically and as regards total 
insurance. He finds that policyholders 
invested approximately 6.7 percent of 
their income in life insurance and that 





persons of small income less than $1,500 
are insured on the average for five times 
their annual income, a ratio which de- 
creases as the income increases. 

It was possible to classify 2,714 indi- 
viduals, the largest class numerically 
being 581 persons with incomes rang- 
ing from $2,500 to $3,500 annually and 
with average individual insurance of 
$8,515. The largest amount of insur- 
ance in the aggregate was taken by 444 


persons with incomes between $5,000 
and $7,500, the average policy being 
$13,286, 


Tabulation Indicates How 

Americans Rely on Insurance 

The extent to which the American 
people rely upon life insurance in cre- 
ating their estates is shown by the fol- 
lowing tabulation: 

Pet. of 
Life Ins 
to Total 
Estate 





No. of 
Persons 


Married Men Insured 
from $5,000 to $40,000 
Other estates of 


Bee GP BOG cacccess 800 98% 
Other estates of 

$1,000 to $10,000...... 674 66% 
Other estates of 

$10,000 to $20,000.... 365 47% 
Other estates of 

$20,000 to $150,000... 457 26% 
Other estates of 

$150,000 and over.... 52 6% 

Of the 2,348 married men in this 


group 34 percent depended entirely upon 
| life insurance to protect their families 
and left other estates not exceeding 
$1,000; 29 percent left, other than life 
insurance estate, not more than $1,000 
to $10,000, the life insurance constitut- 
ing 66 percent, and 15 percent of the 
men left estates of $2,000 to $20,000 
other than life insurance, the latter con- 
stituting 47 percent of their estates. 
The three groups together were 78 
percent of the entire group of married 
men and life insurance payments con- 
tributed 70 percent to the total of their 
estates. Mr. Duffield said it was safe 
to assert that at least 75 percent of all 
life policyholders depend to a greater 


extent upon life insurance than upon 
ali other investments for creating es- 
tates. 


Sees Impressive Total in Spite 
of Comparatively Small Income 


In examining the relationship _be- 
tween income and life insurance, Mr 
Duffield said, the most impressive fact 
is the amount of insurance which these 
modest incomes have been able to pro- 
cure, more than 60 percent of the first 
hundred billion of insurance being held 
by persons with annual incomes of less 
than $5,000. Of all the cases exam- 
ined, 226 persons had annual incomes 
less than $1,500, but nevertheless were 
able to provide life insurance estates 
averaging $7,455. 

From all the cases reviewed it was 
seen that the average income of $2,500 
created an average estate of nearly 
$7,000, the average income of $3,500 
produced an average estate of nearly 
$14,000, and the average income ©! 
slightly over $10,000 an estate of near’ 
| $116,000. 











‘*In This Way 


degree of its service. 
broadens. 


embraced in its present service. 


34 Nassau Street 
DAVID F. HOUSTON 
President 








A LIFE INSURANCE COMPANY may well measure its success by 
the good it performs rather than by great size. Through eighty-six 
years Tue Murvuat Lire Insurance Company or NEw York, the “first 
American Company,” has measured its success by the scope, manner and 
In such a way it is measuring now as its service 


Issuance of contracts of all standard forms, substantial dividends, 
income settlement provisions, Disability and Double Indemnity Benefits, 
and prompt payments and practices for convenience of members are 


It welcomes as field representatives those who know that success is 
according to the natural law of compensation—that the best comes to 
those who give out the best of themselves. 


The Mutual Life Insurance Company 


of New York 


We Measure’’ 


New York, N. Y. 
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THE MINNESOTA 
MUTUAL LIFE 


Insurance Company, a purely mutual company with a total of over $172,000,000 
Insurance in Force has excellent General Agency openings in Ohio and 






CINCINNATI 
TOLEDO 
INDIANAPOLIS 


The Minnesota Mutual offers a definite program, personally directed by 
a member of the Home Office Agency Department, for selection, training and 
supervision of men together with personal sales helps recognized as among the best. 


Address in Confidence 


J. Herbert Snyder, Supervisor Central Agencies, 
815 Ist St. So., Louisville, Kentucky 


THE MINNESOTA MUTUAL LIFE 
INSURANCE COMPANY 


Saint Paul, Minnesota 
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A REAL GENERAL AGENT’S CONTRACT 
AWAITS THE MAN 
WHO IS INTERESTED IN BUILDING 
FOR THE FUTURE 


LOW NET PREMIUMS AND A DIRECT HOME 
OFFICE CONNECTION, makes it possible for our 
general agents to render prompt service. We issue 
policies from birth to Age 64. 


Openings for general agencies in 
WISCONSIN MINNESOTA 


ILLINOIS MICHIGAN 
INDIANA 
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Builders of Business 


An Investment in Wallets 
Will Pay Big Dividends 


If you have not used Kaufmann Systeman Security 
Holders you have a pleasant surprise awaiting you. 
For Kaufmann wallets will help you build business 
just as it is building business for hundreds of others. 
The Kaufmann Wallet is the best leather container 
on the market designed to provide a place for insur- 
ance policies, bonds and other valuable papers. 

Until you have used it to deliver those extra policies 
you have not made use of the biggest dollar for dollar 
life insurance business builder on the market today. 

The standard size is $2.25 and the large size, 


$3.15. Quantity rate gladly furnished on ap- 
plication. Other wallets from 65¢ to $5.00. 


E. L. KAUFMANN 


Room 700, Austin Bldg. 
111 W. Jackson Blvd. Chicago, II. 


Telephone Wabash 393% 
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The Closing 
Chapter 


Like the final chapter of a 
thrilling story, December brings 
to a climax an eventful year for 
Peoria Life agents. During 1929 
they have made a continuous suc- 
cession of remarkable records, 
achieved the greatest prugress 
and gain by far in the history of 
the Company. 


Appropriately, Peoria Life 
agents close this splendid year 
with the most characteristic of all 
Peoria Life observances—Policy- 
holders’ Month. Policyholders’ 
Month is a concerted, organized 
activity by the Peooria Life and 
all of its agents working to- 

















gether, to avail Peoria Life 
policyholders of the maximum 
usefulness of life insurance. 


This month, Peoria Life agents 
throughout the land carry the 
message of Policyholders’ Month, 
bring personal greetings, and 
place all of their company’s fa- 
cilities at the disposal of their 
policyholders. Primarily a cam- 
paign of service, Policyholders’ 
Month reacts as an immense asset 
to Peoria Life agents. Their 
effective efforts to be helpful are 
amply repaid in good will created, 
suggestions proposed, recommen- 
dations freely offered. Peoria 
Life agents again realize the 
advantage of their Company’s 
fundamental policy of Service to 
Agents and Service to Policy- 
holders. 


























Peoria Life Insurance Company 


PEORIA, ILLINOIS 








